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HBBIF T, =— 55 ¢ VIREIHIc kY S, HEBEEN -y T IR
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1B RO T, ~— 7« Y PRBRIET bt W0AERE 20 ERICE
Wad~—s7 VIR BRORELEFE VRBUENICEEL, TONREER
BT iz Lz, |

%2 MU, AR~ - r 7 4 VS ROERTEIE, Tab b,
BRET S —F, HEHT e -5, BENT e -0, MET 5,
(BHEROBIFT, 3 2OPWEFEDOTDL A - IR & G i fekmic o
B LEERENIG)

I HEBAMY—4 T 1 O HROEE

19104 & 2084043, 7 A VAREW B ~—F 7 4 YZROBIIITH »
o IR — T 4 YIWMOEINL, 10FEMRICETBEY « - D AEN<—FT
( ¥TORALES » T, TORMEDTEOTH S, fih, £EMN~-—r7F
4 FMELAT, BRI ERMEOBEIRBOE ZicH v aii s, 1
EFEH~ -y 7 VIRV RERBREN T o O TH D, hFER
¥y v ORI RRIC SRR~ — 5 VS ORMITCL B o 1,

T I0EMRE 0ERE, A—T LAl I0E, FNERDBBEESEN,

1) A. W. Shaw, Seme Froblems in Mavket Distvibution, 1915 % 4 - TR OB L R ¥,
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10FRE [BESEDRR ], B 20 FR0F THRADKR] LFEN T2,
FEL, IMERICE, w— 75 Y/ROENEESE L FOWREN, kD
208K, BERECERNTIE CEa L, REen, WMt~ —r 7 v
FRGOEEAR A EATISNEPETHDY Lal, oo T, 106256
B EB20EME—EL T, <= T v/ORTEKE L CRAET AL
TR0, CORIEMECD -, TORLEEINRN T ¢ VIS
ROLENBZDOT, HEBRFEN~—»F 4 YWERIZOOTT TRl R E
T3, _ i

CORAREN~— 1T 4 VIROBENEBEL T, ToXELHEE LK
ERRIAMICBEL 22BN, ROMEBEZEFHILNETHS I,

ff(;'é‘lOﬁEﬁG:’)-L‘“Cc A W. o o —#Y Some Problems in Mavket Distribu-
tion, 1915 kKRBT, EEEERSOMREL T aREaE, £, ERE
DERMFFHCHEOCTEERTREMREFRL OB I L@ AEI ST
HD%, v —OHREAEEREN < -7 + v BCCS BRI AHTC
H iz,

Wz 10 (WP HRERYSEE & L CixRalph Starr Butler (1882—) #4515 & 11
2% AbF-L, Yy AT YR VRETY -y T g VIEAML o, fF
ik, 1911 iz Sales, Purchase, and Shipping Methods #ZEb L, Hizon®
Bk T LT 1917 R0 Mavketing Methods and Policies k= L-T&TIL 72,
AEIREEYCHNEROBRBMAEIE VT DERLEL, -7 VS 0s

2) R. Bartels, The Development of Mavketing Thowght, pp. 159-164.

D kTN, ~—rFq VSOBENRROMEI T, 105 H 1B, 20484
FEIBBEEG L TR b5, GRS TRMAESER) B3sE, 15 —YLT. &#T
TokthiR REREERER ) BRI M AR, A9 <— YT

4) BRSO B o TEIRRCHEZ,

5 M I~—r74 Y7ROBLL ARk TRAEEENR 21 <—CLUFirya
— OEMERE SOOI B LN B,

6) Ralph Starr Butler (3w 4 A v wRKETHL T, Bir=a—-T—2RFCEBY.
7o 5ERIE U, General Food Corporation zA o7, (Panl D. Converse, The
Beginning of Marketing Thought in the United Stales, 1959, p. 33; Bartels, op. cit,
Pp. 224-226.0 .
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(general marketing) 7 ¥ A MR VAR EBALERETH -1, H
EAHBEAREEEO L — AR v O —E LCORREEL T, AME
TR EREDOEREN~ — T Y/ OBERBIZ 2T ERER /L - T
B0, Erfb TR EREN < - YO TEERLTVED TS
B4, A+ 7 —DERRIEL, A-TAACENE, B, ~—r7 g YI/OR
HERALZMICERENCHD L, 2, 2EN~—F T4 ¥ s Tr ST
CREWT, BEBNEE A FTEECEBLLATLETL R [RE|0@RE
Al LLT o BEsna2SR b @Rems, o HRicAET L HE, ©
IoEHCVELE, E3lD, EERARTEBERORTE R TERL
RSB A5 AN, FEERCM-T0BEEED, B4, FEEE M
HEpeE, MATEE (private brand) o IZBGASREN TV B EW I Tk,
EETH 2127,

Yl womy oIT e L A BAC, L. D. H. Weld (1882—1946) 4 10 %F
HROERYEFEED 1 ATHEZD, 7oV, Ry Ak, —-nkFCE
EUTEBEN < — 5 ORI, ZORES The Marketing
_ of Faym Products, 1916 » L CEb L1, RBC BT 2 7 = 4 FOEBHER
i, BEHoRBAEZBELC, HEMRTEAEEHEEL, Rk TR
CHSRESEITLH LA D, 0, MITEELRILICEVTY, KRR
BaBERiBAL, 7T ooBREEAeTRE L. DR 10847, ¥ 1—, o5t

7) Butler @=—4#F 4 VAo TOELREA-FLAIREEROMETHEL, [=—F
T4 VU BEROBR Th ot TNRPELEDLOTHEY, F+ v HVOER, KE R
T, NFEDEDRER ED § O CH - 2] b, (Bartels, op. cif., p. 161.)

8) EEENEE 195 FEALERPDEIEUDH T3, Butler iXAFRA, BERCHBESI
e g, RIPETEME R GEFL T, L LERCIGAN, b5, RT5 Yoy
x5 T B, (Converse, op. sif, p. 33.) "

9) Bartels, op. cit., p. 162. } .

10) L.D.H, Weld &, 19124k 3 57 #Xk2iz Instruetor kL THE, #ic=—nREiE
ot T UAEMBICELES - Tk, M 2 (EERIIEL Swiit and Company @
HEHES OMREIcA . #EC MeCann-Erickson E&EREIEIED, €T3 L
it iz

11) Weld ©F & L ik, ‘' Marketing Functions and Mercantile Orgeanizations'’,
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W 1920 SERIC B, 20 fE1%I0 1L, Principles of Marketing, # 311,
Elements of Marketing /s ¥ o FEHF f_) w T V= . (general
marketing) OB FEEL L THGSARUDL, VbW [HBEOR
W LN BFNCHEB, VE, FOXLLOEBIFRL, %7 Paul T
c_ileringtonm (1876—1943) t& The Elemonis of Marketing, 1920 123>
T, RG> CTOBRER R /- i, i Inid TR (merchandise
distribution, or marketing) @ &W 2FHEIC S0 2 AR EREDIE, B
O ERPEMEZTAONB L OLER/IE DI LICHB VEFEALNE. £
P AR RO BECH BT SEGEE, LI L, EEP S
s EAML ¢ EHRoHB-HECMeEL, s iifioEssRAU L
5 I BEBEIES DRI G Bon oo B, WS, RU 192044z, C. S. Duncan®®

(1878—) & Mavketing, Tis Problems and Methods =3\~ B TR &E
FEoHESECERNEES LD THF b, B2, Paul D.
_ Converse™ o Marketing, Methods and Policies #ii&h, T "ﬂi, B
~—r7 V7 OMBEERLIC, BEROBHIRASNTOR, 5 51
U21$c: , Paul W. Ivey 13, Principles of Mavketing %#3EH L, RFIK R
TEE L CRERNIE BB b MEERHL, BRSOV,

Amevican Economic Review, June 1917 #HEEMS 2B L -4 O L L THEES LT 5.0
iz, ‘" Marketing Agencies Between Manufacturer and Jobber’, Quarferly Jourmal
of Ecomomics, Aug. 1917 2333, ik The Marvketing of Favm Products |3 19324

. Fred E. Clatk |z X W2YFI& 1, Marketing Agricultural Products -7 5T s,

12) P.T. Cherington {&, 7 4 7547 4 THIERSEP b ~—»5— VAZEEES Nz, 1920
oA EEFICER U, o iEE LT, i, Advertising as a Sales Force,
1913; The Wool Indusivy, 1916 1 ¥ 35 %, (Converse, of. cit., p. 43.)

13) T. P. Cheringten, Elements of Marketing, 1920, p. 6.

143 €. 5. Duncan (X, @RSz, HICT7 AV rghiEan ¥ ORBaHORYYEL
LTHEE & o 72 ¥ H TRETH, Commercial Reseavch, 1919 %FH L3, £OPF
R E LR, TR ARG BB ERHE BFHSE (BiriaRY R B
HEDIERL, #HetR), Ak, BXEMEL xRS AT 3, (Converse, op. oil,
pp. 60-61.) :

15) P. D, Converse [T U /1 k&izutr, Wid Nystrom @ Economiss of Reiailing % 5-
FAPRES 2V LT, hEEANS 5 CRTIENHR SR HO2E8E L - Q. 40 4
ARECREEY~—F T4 v EHRL T f. (Bartels, op. cit,, p. 229.)



. FEENR - — 7 v S OFR ) : (83) &
FEEACERERLICLEREOS 2 BESEETL (0B,

LaL, FLoWRBoHT, Bilota@EN~—r7 1 v/ ogsfRE
HEEEE 2N Cn 5 @x, Fred E. Clark™ (1890—1948) @ Principles of
Marketing, 1922 ThHd, 77— 27, BEYELL (OJEEZT, £H~
OEMS BN COEERREATCHEES S, SoRBEAF ) VI
VR w0 ¥ OB PR L Do REN A EEE S OMWIA O BENEE B
T RN TR L, HENTIRE, ERNFEARSBA L AT E
HEEFELL LD TH s, M= v A=A Lo T8 TWHNRoES D
FTELEBNIEEDO 12 THBE " b T b,

oy 7— s OEEEFEAI LT & LIC T 0, 254 Kdmund Brown
D Marvketing HFELENTRY, #0TF 77 VEHSOER - E=w K
w:r&ﬁ.ém’;}ﬂ?m:}s; bt s, 027 Ficid, Harold H. Maynard,
Walter C. Weidter, Theodore N. Beckman &2 L | ¢, Principles of .
Movketing 2°F)f TN T3, AELHBOBEBTLRALLTFAHELD
B, HHLLREHABEYAENEY, £, MREIL TLER

1) F. E. Clark B ¥ A R A WEBL, = v 354 ¥ - 7 — 2L T, Biisss
— 7 ) VT~ OBRGE, RO BT, T 0 BRRPER O FRER, 1918 4 LRk o T )
e b DR L RIS N, XS —r T4 VAR o ToRER, Lo D H, Weld,
Panl H. Nystrom, Ralph Starr Butler, A, W, Shaw & &3iF -, o3 Principles
of Marketing 13, 191845 194D I v O - D3 EEETH D, 194806 204
R IVH VRS, IRVERY, =AY A VRETIERSALEOTH D, FIF
it 32 4RI, 42 44z Carrie P. Clark 23t @iLgr 3 L 629FIni3 & 512 Rayburn D
Tonsley ir X » TN S LTy % .Clark 0RFRdRIE oMz Marketing Agvicullural Produ-
¢fs in the Uniled Staies, 1932 ; Readings in Marketing, 1924, revised, 1933 #3% 2, i
LTid, A0/ AREDAZ T Th 3 ' Cooperative Grain Elevator Movement
in Illinais™" pi# b, F/ " An Appraisal of Certain Criticisms of Advertising ",
Awmevican FEcowowmic Review, March 1925 2 ‘“ Discussion of Weld’s Paper on Do
Principles of Large-Scale Production Apply to Merchandising ? ', American Econo-
mic Review, March 1923 Fada v A—airX - T [EHEET /Y] Lovbh T3,
{Converse, op. c¢if.,, p. 66, Bartels, op. cit,, p. 226; F. E. Clark, Principles of
Mavketing, p. vi.)
173 Converse, op. cit., p. 66. .
18) @z if, Maynard S£oREMZANIREORECL LN T2, THELAECEEHR
RO THERZOMEDE MU L M, R CARBEMO RN o R TSI 2 e £ 3
T oMERETRICHB - T B, (H, H, Maynard, W, C, Weidler, T. N. Beckman, Principles
of Marheting, 1927, p. 18 .}
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BIBRATHRO DA LT, 4 A EBZFOBAFERS T3 L0 S ERT
FRLTCD, AFEL 75 - 27CEEBIAL L EEH L OfEERER, HHE
BEHERLTOBEY,

L ED20FERO BN~ — 7 ¢ v ZilsnEi, FnEndEs s 5
LMV HERBNLTFA M CH o, TOFCH- T, HALIHER
IEBH Lo # s, Melvin T. Copeland (1884—) 245 2™, {11 1916 £z
Harvard Bureau of Business Research @&tz b, fj\%]?jéﬁ%%’é" ooy
T@%ﬁ@%ﬁtﬂ%ln,@kdg,%&&tﬁwfufmquxyww
(problem method) o SEREIZEBAL 2. MOZEE L -CGEBLIC 1912 i The
Cotton Manifacturing Industvy of the Uniled States H3[ &0, EREFITHEE
M AR SIS 2 SEMR IR & BV, ¥ 61T 1920 SFin Mavketing Problems 7
HL, »~—2S—F 7"u§’ Vies 7 o 23 AW0NIr—3A« 7 o VOWERPHL
e MEBICRVT, =72V Vi, ~—r 7 v 7% [HEELE,HHEEE~
DEMOBEM IR 2 BERE OMBOEF YT sFREEORELSY ThHD L
WEL, ~—r7 v/ b oRRENEAS SHE L. Shidy «— ki
L ATEAD R CRE e — T Y IBRNCORBLEUTERENED, &5
{2, 23 4RIz Problems in Mavketing =350, JR{EFAIPEOT 24 Fizid
ﬁmwwsqﬁmmmmmm;§§gbt,Pmmlaﬁﬁﬁoﬁﬁ%%%ﬁ‘
e, ERBEDEC oL TOMHERSED, ‘

19) REL. 19274F i@, 3248, 394, 464F, 524, 584 (W. R. Davidson b#3FE) LK
FHATVE, ‘

20} Melvin T. Copeland i, 1906487 ~—.3— K& A b, Tanssig g LHEHFEEF
0, MROFRE LTV b, THOEE LTo~—F 74 w7 CRlEE LIl
ot D, FNESHAROBB AL -0 LaTh B, BEOPLELETHRAI S HEM
L, Bz ¥HREED T, BED0EMIIMOS D7 vI/EBELMUL I,
SRERD I VY AT 4 VS OEHIPEE L, oo, filic ' Relation of Consumer
Buying Habits to Marketing Methods ', Harpard Business Review, April 1923 %
5. (Bartels, op. cif., pp. 220-231.)

213 M. T. Copeland, Marketing Problems, 1920, p. 1.

22) MR- T4 VS H 0 BREENAREF LT, ¥ offic Parcival White, W.
S. Hayward, W. ]J. Reilly, C, M, Reed 75 E#H BAT, ~—4# 7 4 v/ EOWMHRDIE L
Cit. Copeland #B - - HEETH S,

23 Caopeland o M2 oMH I BEDEC IS A RE2  TERAS N T 5, BRI




- %—tﬁﬁmﬂv—fr%4 v 7 oW (1) (85) T
DEho#soZBfildfinls <—r7 ¢ YZ7OEBPHEOTREPLEZ L
T A A CNAER TS o1, B &@mﬂm%m@ﬁﬁﬁ%guaanaﬁ
FECBCTEEORFICH Y, FIBEHSEAPLTH 7z, BEEVIAK
SELUGEEER L T, ww%xﬂﬂ:mﬁ, 2N A i = o) A )
PRI R TR & A o b T A, AT AR o C, [HEERRE
Ty T VI EHENTOS A DFEER T OREERL TS, FIRE
W. D). Moriarty, Floyd L. Vaughan, Rtoland 5. Vaile, Peter L. Slagsvald
BED= =7 v ERECET 2 EERISPIIE, Faul Nystrom Dupmgic
BIT 2890 s K oS R A BBFR -T2 '
B, FEHEEH L OBIEIC O ORI < — 77 4 v/ RIEESTL
HEH L LT, W. D, Moriarty™(1877—1936) > The Econcmics of Marketing
and Advertising, 1923 23BF N5, HiX~—rF 1 v/ IZE L LCRERH
BMOFERTHR LS EZH»L, ] B A kAl - GREIS ERES
EAOBEHRFRU TS, SLIA-TFARCINE (=77 vIEEIC
B 5 —BARHARE L HERPOBRAE L OMHROME] THEELFNT
NEGEL T B IEBODOTIHBORREO BRI | [BHAEEA 2 BES
AT RO EARSET 2 BAGEOME] [HEEAHCRHEATS
PRIYVHT - A<V, ZERUBH L WEECRIE] T~ ORE L
ENTV AR, WE, Y~ — b5y Vv/REOHTBeBEESEILDIIZ, *
VT OEHEETERL LS, &Y, v—r 74 V7 OREERNERC

DT, AIENEM (primary motive) §4 b5, BOFEGREDVRY—CAFEES T
SPFEAEMZ AR TER . BRI (sclective motive), T b LiHBREITFHEDT
FTYVEREDLE, H30EEECHTFEO G EC s e EEE w4 REAE
% (rational motive) ¥7cb LEFEE, E@EPE, THAKES X 5 2 Y-z » ik RIS
Bl (emotional motive) TrhAHhb¥ESED, 734 F, s kst olcFa 2B
5V fz. (Converse, op. eit,, p. 62; WAGGAES (TR W 2548, 116 ~=—<~ | M (7R
W] WEFn 3448, 207«-/$&a)

24) W. D. Moriarty {i, 3 ovX vk, BEawFq4+RKERVETORYECHEHL Q. ¥
CTREABLLESHPESL ThoT, F OB, The Econowmics of Mavketing
and Advertising, 1923 272 - Chb bbbl Cé s, Ly LEEEFF= » L L-UiasH
AP EITHS, *i’ﬁf’)géij%\i%ﬁﬁ@bcﬁﬂ‘?%%m (Converse, sp. cit.,, p. 68.)

2573 Bartels, op. cif., p. 171.
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%ifé.'jﬁ'za Zkick «;’C%ﬁbb\fﬂﬁﬁﬁ%ﬁu BT BLEL D, IS ET
B0 R RERICTHL TORD TS b, £lt—LA~w vy, 7,
—EOIET b b ERMEEE b oMRE BRcEbT 0 TH5», Tnid
HEoEF@MAMET AL b ArmE TERIN-FHENGEL Y B, o B
3hirTHd, TORBEWMES VAV FEHMMEZAI BT - AR <
v P, BT E o CTE ORISR L EA bI AT 6BV E0 50T
#52, T AT HOBRBMEME T 2bb HEodgbE s, AMoxE
HHET 2o b AL oR—B L BREZ 25N 201 TH o, & 61 BRE
PEIRRERIRE I 0T, BREARERPRIET I &S e M RBlREHL T 3

L oT, BERAEUZEOE NS BEERERASTO S, Lt CREIEER,
EEFTEFR THEE L, BEHE2BFEEL CTEEL S0 ck+
BHEDTHAEEZTOBT, I i0 v A OEHMAVEES - B R AT o 8o
LB EMNTED, ShicEi, =— &74/ﬂ&$ﬁwﬁﬁ 2T,
ﬁﬁ%iﬁﬁ&®%ﬁﬁﬂ—#74/fw%ﬁdﬁﬁbfﬁtk%x,v P
T YOI RBEAE S BN AEII L o, TESFMELRAL L SRk
HEFERTHZ ETRL TV, =— 774 VZRFERPF IR, EoFy
DrRw OBEERERT DO LETED LLOBBERCRAL 0 EHT
B, COFEATRIMOE (D& T 4 VIRBIIMT B LD A 57 o4
BETRH 12, '

: m@JFEﬁﬁ%%’ﬁf’F& L T, Floyd L. Vaughan &b Marketing and Adver-
tising, 1928 2HF 6N B, ABTHEE <~ 7 4 272 & Lo AEG N
BHC L, SAUCHEHEIA T B, Vaughan T XRIE, RUAROMA L THBA
FEOBIIC LA O CHNETEETE 2, KIEZCEMOE BRI L
f%k?é%@@@b#@ﬂ%ﬁﬁ&?@ék%%,%@:%rE%Twﬂ%

26) Moriarty, The Ecowomws of Mavheting dnd Advertising, 1923, p. 319 f,
27y Thid, p. 120 {f. 283 Ibid., p. 120fL
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LT, E, BRosRt, AR N, Y-V R, m—AAT VY, T
T BMEFPRETS L, EELHBROMGAEEHE T2 L, KHBEX
D AR EE T IO LAY RRL TS, v —F 5 v/ OMHECRE
Xh b A rOREEERLCORY,
;m;Rde&VmwwgmmrLsm¥WMajMMMMg1%7%&
SREFE <~ 7 4 VB EEFRLARE RS TV ER T HED
A0 THB, ThADO T 2 AN EAT o ZFAY ;0 VL, B8 LG e
@tz%%@%T&f%@fﬁu&mﬁmowr@ﬂﬁ%,v~a¢4yfﬁ
Btk o B, SEFEROCORLPHRNATEAEGE, B ofi#EIz T
R EEOMBIZETHEL T3, zn,%ﬁ%®m$mﬁ%&ﬂ i O B
HEL 24T (manipnlative market) "k F H#L, {MFEE0EERCH
S oL R EED I, F WL II20E R U ¢ Market Organi-
zation %P1, T3, ABIE I AV E2KEOFFATELTCEPNLZ LD T
BB, ==y T 4 VI EEIC R TESRRYT 7 = —= (historical approach)
ERALBHOARELTERENE, Ly LABSOBERIIMoBEELR UL,
BRI BB U, BEECTIRRIE ﬁwfﬁﬁmﬁ&%&bwn
AR T B B, ‘

Ll Eofiic %ﬁ*%ﬁﬁ%mT%mﬁﬁ%ib@%ﬁﬁkmﬁbivkb
f2mgmiz, P. M. Nystrom(1878—) #3% 3™, HOBEE ~— 77 ;v 712

29) A—F AR Vaughan O~ 74 Y7 = A O ST 240HE; -7 v S
Edo~ oitEE METNI SaBEEL Tv b Thid-3  FAAFRRROTEIT - T 3
DT, == 7 YIPRERE - C TR TH D Ly S EHCH b EARFER RSl
5&NEY LS Vaunghan o Zafflis N5 ~<% TH 3 5, (Bartels, op oif, p. 172))

30) R. 8. Vaile i, 2¥MECHBEAGEMICERL Tl WERerRET A, J. Cook,
Charles Baker, G, S. Sumner 7 DL T, »~n— - Vo T, N, Carver, I
W. Taussig, E. E. Day # 6 § BB E (15, (Bartels, op. eib., p. 235.)

31) R. S Vaile and P. L. Slagsvold. Marksting Ovganization, p. v.

A42) P.M, Nystrom (¥ 4 A2 v YRET Ph. D, ORI R & 245, £oRESN Ecauomii:s'
of Retailing T#H 2 ABIHHEE L Ts KA SN IEHFTEER I TRy #RF
o, T o BiEeikic b Ao BRIz S 5 TNERTR & (Retail Research ASSOC[athn)
FEAL L, WERHE T, B6E B 77 A ARy, = r v 7RET [HEOR
Wl #EY L, cofomid, WTeolEsrRoric T 23REE L - 1x Esonomiss of
Fashion, 1998, =2 v v 7RSEOBRBORM CH 5 Economiss of Consumption, 1929
ELUTAES R, & 510 19324F2i Fashion Mevchandising #H L Cu 3,
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DBE(ECIACH, bW TIEESRI] AFE L LCEER AT 5.

BLET 1910 -8 5 20 AU 21T T, HoRFEN~— 7 4 v IRON
CEERL B sE CEF L RS CRIAEMCEEL b Th a4, »
BT LRI Tk B, |

FPE L, EBFN~— 77« YSHROERICBO T, ¥ —
T VIRICRT Y - OBEROW BN U BES RHT L ZEETS
272, BOCEoRENEIFERD D7 61F, F. E Clatk o) Principles of
Marketing (48 Bt 30 LA OB CHS 3, '

B2, < &7 4 VIR0 E R SR LA B v — 5T 4 v
R ECBHBET B LOTH -7, Lt o THESBEN~— 57 4 ¥ 75
L SO A AT L DI D EANTEE, Ll v T v SRS
EZodizd, CEWN—r T v/ROASELZTERRSEETL Ty h
T S ., BRI, RS0 TR, Ivey OBEFICREE oA
Wiy 7O RS H, Maynard EfD%{’F W2k, IREOBEOMEL £V E
ERTH I, TERECoVTE, Ivey REQOIERICETMN LN T
i MREGESY 2 v VRS Cid, Copeland DEFE® 2 F Iz b b1
T, L, =—NVAT /@&{yﬁﬁ’gfﬁ%ﬁk o Copeland R
WTEL OEMETRET CLETELRVREBTH - 2",

B3, hEEHN ~— F7 4 v S O—ofRIE, T F L T20ERIZE
Ehyc, TOHNFEELTS O, 3207 F=»—3F (approach} TH 7,
T h, EMRPTETE, HERARTE HIENIRATE TS 5. Rico
NoOPRTEEMBL THL S,

33) P. W. Ivey, Principlos of Marketing, 1922, p. 152 ff.

34) H. H, Maynard, W. C., Weidler, V. N, Beckman, Principles of Marketing, 1927,
p. 350 ff.

350 M. T. Copeland, Principies of Marreting, 1924, p. 231 £.

36) E—NRARw VYT Eid iR oL UTHES < ¥ Tz, (of. Bartels, op. cif,
Chap. 7.)
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I 3 2°0WRFEOREIL

HEEEN~— 7 1 v Z7OBRIcE - C, TELRER, s EN
FA~0T7 TR —FONET LD [HRAE! OB TH D, THRAE! &
Bz, By THSN A EECESENABoRRER R L EPLET S
ey VIR RCTE, BERCLELSNARER TSN 2
Hrany, BENLZLOPLREGR O~ BENL s 05 MRINT S
O~LEBEIND EAES DBEL SNV, BEL0O S0 HRMLERES
LUl 2 HETEINL, F#NE0rR 2 AETRET 22 L0 ) §RTEY
R EPIRTETE %5, o

LSEFN -7 7+ VRO TRA SRR TGEEE TH 3. MEY
R L EIFERE, ANTEREE A LA B A L, MERE I EET
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