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BHE2E, WAOERS) OBBERTIOTH D,

BB —r Ty YRR BT 2 <-4 5 4 vI/R—BOE
EEEFEEL, HSREN~—r 7« Y ROE IR B 2V THEL
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TEET S LFELL TN D
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FIfmEA Y (commodity approach) ¥, HEEFR~—% 7 + v 7 DHE
B 5\ T, v SN EEE Cd - 227 TOHRE L TO BRI T &
ENicoix, 1920 i) 5 C. S. Duncan DZfRicist T TH - 7. BT,
#REYSH (commodity analysis) ©RZICDWC, [HRCRESNEM
T8, hFE, E3830L, FE &M REXOMOBROBEE, TORE
PHMBEEICES ETERL, FRCEET ARHELOBMESERT S P
LTHBLBATV B, C Oy VT B0, SIERHRCEERY
ARHCDOTHIBRL, HRBE~— 77 v /O 3DORMESEERD T
HodicL, Mraaps—mogfihiEesErL ok, Y4YO~—7r7
AV IRBRORES A F I A VA VOEFEIERL, *OEEFELFT
L Ty, Uﬁb,ﬁﬁ%7iu—f@%ﬁéntﬁ%%ﬁbtmum$

1) C. A. Duddy and D. A, Revzan, Marketing, 1962, p. 15.
2) C. 8. Duncan, Marketing : Its Problem and Method, 1920, p. 8.
3) Eugen Leitherer, Geschichte der handels- und absatzmivischafilichen Litevatur, 1961,

S. 111.
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o P. D. Converse DZEfE, Flements of Mavketing 12353 CTCH - 770 i,
VOB 51 B 3 DORET b BIRBEM (goods), WHEEM (people),
WOBEAROIEE (operations) 12HH L, 0.5 LIMMEIE & ERAEHET
2 MHEH 5 ATEROTR DL T T+ — E A EESD & HRER
BETLARIOFERTIILTHELEA. ORI > TR
—ERR LA EVA D e TE LS,

I SCHRAYHEER | TIEYRIS, BRMEATER X ATIICIIE O X 5 mEEy
HENBTHS S p, 20EEE CRIEMINAEREL Y S FEER LT L S HE
T o 2oy, HEEICE, BRENIEERLETIEFENEY 2. FicH
o RBI 3BEWNFPRLET D~—o 7 ¢ ORI OEBIHD 5 720
FlxiE, L. D M. Weld & The Mazvketilﬂg of Faym Product, 1916 {3, [#&
ERORMBEEL SRR OEARE PS5 6 LE 5 L L b OTH
b, *7-, T.] Brooks & Mavkets and Ruvral Economics, 1914 & FHREYH
EagA TRy,

‘ ZOflif'tb-C]\Za L, H Hibbard? o0 Marketing Agvicultural Product, 1920, =
2140 T, Macklin® ¢ Efficient Mavketing for Ag?é&%lrwre“’, 26520 A, H.
Benton & Awn Imtroduction to the Mavketing of Farm Products’, 71 X LfF]
1Y BB ORI X AR TH - 2. ERERSEEICOVTY
A W. Douglas OZEFHMLEMASLEEDEHRLE To0EPRARLY. &
W 20U A o T4 L FUT & i U s — MO hic  ARIITR £ & A

4) P. D. Camverse, Elements of Mavketing, 1930, p. 23.

B LT Bacoke. Dk nd wuns Hoonmeet s et of Cmivee and Disiribution, 19

D it 1 g e L o, s o

S REERFEECHESN $ B0 - TV Bk B (Bartels, The Development of Ma:=
vheting Thought, p. 232),

8) Theodore Macklinig, 10114FEHH S@3ECRILE b, RE X HIEE EOMizE LT 2R
BOsHEzE L, HEdSraBET 30 i mETEREs L (Bartels, dbid., p. 166).

A-F A E. €8, Duncan, Theodore Macklin, B. H. Hibbard #piREI5PTE V5 =

= F g v RO E R I R o R IATH o LEHEI L Cv~ 2 (Dartels, <bid., p. 230},

10} A, H. Benton Ofiff- amGofEA%L 14 L LTREY Tas L, N X5 HEEE
¥, GHE FRERUCH., MIE FE TR EE PAFOE VAT ARETHS,

11) Archer Wall Douglas, Merchandising, 1918, p. 31 4. ‘
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FEVESD L o, BT, 30OWMEEEEm UL v Ay
W, BER L AER L RERG, £, HmAR B TET SN 2O
Wb Aaic. BT OMWEENSHT L FIEBRDH, BAaRSE OEEGrRELE
Nz TR FETH2 LEL TV . & 6iz, E Brown { mRp AL
H‘%L‘{”’, BERCEPCEER (BR, S8 AW, EEREBE 200
EHRLTETNRLY, _

Lo L, FAEDR S BN -EERE, 0ERe [BEAL A - T, R
F. Breyer'®a Commodity Mavketing, 19317 & - il &0 o7, 7
T - DT, A= T ARR ST I DS LD IR T S e — i
Yo7 V/EREMTEL S AL R GIETR L, % DAH ko
BRLAO0, FEHHE 1 B S EWEIEL £ T, T ORI RIS L,
F I TIEI20EMNE TOMFL &0, BEYIHEEL, LS, HFlralR,
T, # v Ay b, BIEH, TEESIRCLOLEGC, BRELE O
AR 2SO 7 T E T 8™, & iz Newel H. Comish™ o) Marketing

12) Edmund Brown, Marketing, 1924 @FRIL, I-FAX5 3 kI, TR TH- T,
HLAVFHR A A (ef. Bartels, op. cir, pp. 166-167),

18) E. Brown @k h MFLESRPET AL, DE ERB LAY, BE B L ol
REBLTRA, EYR ICTE HEAMS, = —, ¥ 2=, FHEAS I U 7R, S0,
A, AR TS b, SR CEEN P 2 T 3 (E. Brown, Markeiing, 1925, p.19),

14) Ralph F, Brever &R/ EIEORICET NI, fit~w—4F 4 v Fir 20 TOMER%E,
YR T REOKFREOBBT R L O~ —r 7 1 v /BIEE - OERIT L - T, BN,
—RE AT OB A, S A RV T REE A ), I T~ T v -
I ABPEABIEII L. BEFOYRD - T4 YO EOBBEOFy 0 7B
W Bz, Commodity Muarketing #B\ iz, TOEMBA R v—r F 1 v 7O Eiz >
VCEEL, TOREREEES LIRS, TORREN Marksting Institution, 1934 k7 o THb
i (Bartels, op. cit,, p. 224),

15) Ibid., p. 174.

16) E. Leitherer OSSFAIC BT, 771 ¥— @BF%E@M%MU?:‘H%@&%{& LT 7R
ZN-C+%d (Leitherer, . a. 0., 5. 111 ).

17) Breyer @ & b hWrREdMilkoin Thd. ®ER, Fib Rl A Stk EIEgm,
MR Fy P A b, GEEEGORK. iRl 2ota. RSRENE ESERTHE. BIRAMEEEL A

. BE ERNHER HEr-—YA,

18) N H Comish {3, Utah State College TE /:ﬁZJ;ﬁéﬁ%%fﬁm;b HRBE P HED o

CEADIT, KEBETH, = —7 7 v 7 ESIERT A H LTV . RS, MuSE,
ﬁ%:owf AT, PR h SRR T TRGEL d, D= —r F 4 v T O
HELLTY 4 Aavy v RE TR ki, € IC Hibbard § Macklin 2 6 kv EE+
Fidro. ik, BERFATHEREL, BPeHALLY, BRESEAKLLZY, E—L ATV D
REE S, tomEoFMLERESEN- LTV E, HoEEFPRUCRT 25, *
NERERD MR OFBrSEPNTVBENI L THE, Tihbs, TNThEESE
Bl g, MEEREBOTEFSEIN T LV ITHBATEE LS o
P DFEXHTH -7z, (Bartels, op. sit., pp.35, 227),




HEEFN < — 7 7 1 v 7 DB (2) (517 25

Manufactuved Goods, 1935 % Biihic D\ COMRGHETSH Y, MK, 30
FAUZ A - T T, J. B Frederick, Indusivial Marketing, 1934 ; R. T.
Elder, Fundamentals of Industyial Marketing, 1935; V. D. Reed, Adver-
tising and Selling Industvial Goods, 1936 /¥ DEEM~— 45 + v /7 DHE
FIZEEXD bbb, SNLONEROFREOEMIET, FAE=5 v
A, WERDF » VA2 THHL, BAREIE, 7r—n—, EMEx
¥, BAAEEOLERR 2500 2T, 750 v—#, §5iRARY
Lo TEITSN DEECREEMOMBCE b A (ANT 0L, M
BT, BAARMAEC L EE ST, SHOABC R THERAIE,
IHERYTT B & B IR ¢ MELTEC 22 ETHZ, 20X D IEHEE
NI FHIEILB0EARIT A » T S N7c D B 329, BARIEIEDR & &2 72
e 12 204F AR D BTHE TS - 72,

B DL, ERNTEOEAREEMEL TE 1, ORI,
O A RBERSALNEDTHS S D

H1iz, BRTAHBEHCELREN AN 3. ThabL, TTCALE
JEo R (10ER) 3xE L TEEDCBHECRRELPLTH - T2
#, 20T TR ICBER T EEM OREASERE N D X0 Y, 30FENR
AL EBEROTR TS, EEMCRAEER L EFOICT - TETND
DTH Do T OREEGD O EER~OELOBTE, 0MIRMHRE kI
e o B o B e oo Moriete of he Wosid. 1608

0 Dt iingin, Fooh of Wohous, 10131 1. Chissick. Sik Munefociurs and s Brobiom

1913; A, B, Adams, Marketing Perishable Farm Products, 1916; F, ]. Allen, The Shoe

Indusiry, 1916; P. T. Cherington, Wool Industry, 1916; A.B. Scherer, Cotéon as a World
Power, 1916,

1920 Ffiz A= C, C. L. King, The Price of Milk, 1920; E. W. Benjamin, Marketing -
Fouitry Products, 1923; R. A, Cleinen, Livesiock and Meat Indusivy in America, 1923;
W. H. Hubbard, Cotion and the Catton Market, 1823 ; A. W, Gilbert, The Food Supply
of New Lngland, 1924 ; H., H. Maynard, Mavheoting Novthwestorn Apples, 1924; A. T.
Shurick, The Coal Indusiry, 1024.

2REplEE, J. R.Arnold, Hides and Shins, 1925 J. E. Boyle, Marketsng of Agricultural
Products, 1925; J. E. Spur et al. Marketing of Metals and Mingvals, 1925, C. E, Artman,
Food Costs and Gity Gonsumers, 1926; A. C. Cline, Marketing Lumbey in New Hampshire,
1926; A H. Cole, American Wool Mguufacturer, 1926; L. R, Edminster, The Calile
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FUTERT A U PEEEALROERHEOEELE L, WROEEH
HIZTERBEEDORET SEEY L, MEEFROTE Y 2 EFHIREDKEE
AT ob b8, A, FRERL Y EROL T2 RERGFICBTLL
TEBRTFTHROTH BT, METHALH, ARBHRLFEKLR TS, ~—
rE s Y S ORLSTRES TS CREERERL LT B v — T VI E
RELL, RESERCLDOMEMETE] 122 TET20THD,
 H#2E, BRABCOVTaDd L, TORMAKIE, 175 - 4L
T3 k3, Bx @F’rﬁ%%ﬂ@@%ﬁ&k , A — TR 0BRSS B 4T,
18« DEGEINO BRI, FENHECEENAEORICHE - TEREICFHR
Ll oze BBMCH2 L E. 777 YR F, 7347 -2 ER @A DEI o
BERHL o2, Lir Uiy, BIARTE.E. 79— 2, P.W. 747 ¥
DY~ T I ROERE TR, RS A — TR T DR
HEERL OB 202 20 HHOBES 2 TREN TR D 5o
Flzi37 =4 ¥, BEEREN IV, BEERD I OREIE« O/

Industry and the Tariff, 1926; Federal Trade Comm,, Repori on the Grain Trade, 1926 ;
Federal Trade Comm., Sevies of Reporis on Vavious Commodities,; L. Fisher, Gil
Tmpevielism, {International Pnh. Cn.) 1926; Viscose Co. The Stovy of Rayom, 1026;
O. F. Hunziker, The Buiter Industry, 1927; C. S. Plumb, Marketing Farm Animals,
1927; Y. B. Price, Marketing Farm Products, 1927; Vanderblue and Crum, The Iron
Industry in Prosperity and Depression, 1927, R, C, Epstein, The Aulomobile Indusivy,
1928 ; Hamilton and Wright, The Case of Bituminons Coal, 1928; M, Weir, Tndustries
of Amevica-Manwfacturing, 1428 ; W. A, Sherman, Mevchandising Fruils and Veg-
etables, 1928 ;. T. Warshow, Rspresemiative Industries 4n the U. S., 1928; V. S. Clark,
History of Manufocturers in the U, 5., 182%; W. Compton, Lumber, 1920; R. H.
Montgomery, The Cooperative Pattern tn Cotton, 1929. (iRiED CHE M P. D.
Converse, Development of Marketing Theovy, in Wales (ed.), Changing Pevspectives in
Marketing, 1951, p. 6 123 & ENB,) ‘

200 19094 ME, Bt EEEEAR 100 HHoBEN L 2 BhEOBCERTINL, kaofn Th
Bo $EM29%, Fihla%, JEHSE 8 %ull, RFR8 B, ZCEEGMR T %FHE. ERMGES %,
b4 %, FR4 %5, F-42 3% (A.D. B Kaplan, Big Enterprise in a Competitive
Systews, Rev. ed., 1964, p. 127). ¥ 7-1929%Fts, BB SEFR100E SEETE G TLED 2
Pemiz, BAANBRETIIZ.7 %, ANIEE T2 7 %, BRIRETRI.4%TH a0, &5
o, MEEEREG, BETECS T, ERREEATSE, 40,2 B CED, EEHECE,
40 428 80.4 % 2 EOFepiz & B X 538 » Tz {National Resource Committee, |
Structuwre of Amevican Ecomomy, p. 1021.), i

21) Leitherer, 2. 2. 0., 5. 112.

. 22) Fred E. Clark, Priunciples of Mavketing, 1922, p. 208. (23 o R. D. Tousley,
X BHETIR T, PR, il AEEEYD 3 S —F e/ HEN TV 3, R D. Tousley,
E. Clark and F, E, Clatk, Principles of Marketing, 1962, p. 234.) 72 P, W, Ivey,
Principles of Mavketing, 1921, p. 285ff. 22 &,
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mAlDTWIC L ZREFS Y, —BWERFEROHBOERCEBCHEAT
B IE®P e LR, A OBRASHOLEEEBRAL TV B,
L LEodh, HRTHEEMEND X5, EUESORGEREELT 2
OHFERTHL T, BANS 2 CEAENERCL2BHETREIB L 10
o TERY, Lttt 2D7 34 v— ORI, BEFHNER»L25LTE
BRHEOFEERILED 2 TEBL Y9 & T3 EMTH ), 20ERLIER B
Ty~ — & 7 1 V7 ORGESREITImEC A Y, HRERTE CBERN
HEAHET 312 o0 A & OWEEO BEIHD 275 6V RN T o b
DEFLRL T o oD TH B, -

#5142, MRONEREC 2O TOELSEEIR T T DRI BT
BB, HAREN - — T 1 v S ORI RRBR O T L 24 RO
REITEBT 2IF L . ARNICA B &, T TI191248 0 D. HagertyiI
A BEEERE 2 B oA L, C.C. Parlin it ¥ # B 5 B %5 (convenience
goods), EEG (shopping goods) & (*EEE S (emergency goods)iz/)if™,
& 5 -18&F 1z A. W. Douglas (3 ZEEE L2 5@ (regular or staple
goods), ZEHiFS, (seasonable goods), #E2HEE (holiday or Christmas
goods) Eic4FiF®, S CMERE, a—FFV Rtk o, SERHLHE
B oMo EA RS Y, AEME, SERMN WEMARD BRRANEE
By HRERCEAR, BRERRICATLN®, 7, HEME, BT,
Bl EMS BER BEoESEoTsn 2™, F5121E K E L
Rhoades & ZEf/r M EHEPRL™, FhavA-Aitl - Ty aEHED—

23) Brevyer, af, cit, p. 11,

24) ' #HT vk, Fifa#o Functional Approach im0, [REETIE] $228, 12—,

25) C. C. Parlin, Merchandise of Textiles, 1912 (Converse, of. cit.,, p. 6 (2L D).

28) A. W. Douglas, Merchandising, 1018, p. 31 ff. (Converse, 0p. cil., p. 76).

27)  RER CNBHOSEESECoCC, FATF T TEERE] CLsREdtes
(Leitherer, @ 2. 0., 5. 112), U L3BIFTEEEO-HR2 L5, [THAERC L 3G T
EYRETH25 (FAEE [EREGR] HlH, FRRE, 43-<—).

28)  CosEMoMRREErse T BESh o oHEEN (v 5 (E. A. Duddy and D, A,
Revzan, Marketing, 1953, p. 16},

29) co=—7F 5V FONBMOSEIIIRE S RSN T2 (J. McCarthy, Basic Mavketing,
1860, p. 278 fi.; R. O. Buskirk, Primcipies of Mavketing, 1961, pp. 156-158 7T &),
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WL EA SN D, L VEER S & E B0 s Tz a <,
TRECBR TH L, CORPLEHSNZAENEIT, Y2112 T &
AY 4=V YOME Tiabh, O BHHUEE (BRMRES. FEERNERER),
(2) mAmoMERE CREM, HEM) rabA T, 8 iz, AECBRHI-I30
AN, AELFEOBR, L, THRKC X - TAESh2ER), [F13
raEml TR X sR ] cpohi L THBY. S, AR,
LEARISFIE - THHF LEPETEMHAN TS 2 £EAROERNS
BCHIRT 24 8ETH 2™ HELAEOERRRE £ HEMCEEL, BE
WALRIC B 5 MUBMBE O MBS P BT 3T 0 T B e ninid,
BRI BV B AT RMONE, 70 LA NEROER TS B IEAS
CEtid v AR, SIS Ba it a—r—F (EnldFa, 72E) &
UM E DR TH B IERS (RSN B BT ® L o5,
¥z, WEEAO LTI L B KEEEASE TR 2O, b bR
LIHEEER L ORI Rk L A ERERRCEEL, TATNORR L, M
SEREPAEEL: ORFIRERGFIAT 2 ARCHERTAETH 0, L
B, TOBDRERIZENT, w—Fr 54 YI/REETEIHAEEE LT
DI AR D FBRIBIRRD 12 DOBE & LTOWNE £, HREC H00
FRFHSCBEL e 2 RERETOERMR~LEEL T s iz, JOEHNEARD
RGOS LET L AWREOBEDROMEPERS N T3, 2D
AT, 2—73v VOHEEOWARE®, ARMEE (primary motive) -
IR EHE (selective motive) - ERESRYENEE (emotional motive) & lz434) i
EEY, BEEEERN s T Y IRPOREN - T VIR ORE
30) E. L. Rhoades, Introductory Readings in Marketing, 1927, Chap. 2 (. L. Converse,

ﬂeﬁ:%i;f%faggﬁn;. %ig%g',tRZv)- ed., 1935, p. 142; R¢¥ Wales(ed.), Changing Perspective
e T T, e r B TR B 176 L
32) I%HE Vaile ~mdP L. Slagsvold, Mayke! Organization, 1929, pp. 57 1., 614, &7 .

33) K. Marx, Das Kapital, Dietz Verlag, Vol. I, Abschnit 4, S. 327 f., Eﬁ-ﬁﬁj{ﬁ-ﬁ;ﬂ =

ASCHERT, M, 4, 52— YU TBM.
34) M. T. Copeland, Problems in Marketing, 1923 (Converse, op. cit., p. 62 IZX %},




. HERERN~—r 74 v 27 OBE 2) (521) 29
BRI SO CRRAREO AR E LT OEIRE 3 » L1120 Th 5,

MBS &5 mHEERL 20, BRANEEFEOB M . €25,
IR, BB LT 6, @I, PSS, BRI TH D, HEL S
BHHH 055 TRBCH 0 7ad & CH ™0 TOEMEI Y b, ERGH
TR 19106 4 6305 12T B B ile X007 5 B RORIEE, Tabb
AT & 3 PR & R AR A, SR SRR O A PR I
¥ B AR A 0 B PRI OV C 0 RERERE % JUBE T B 071, RELCTh -
e BT B ‘

vV &l K AHE

#EEHy ¥k (institutional approach) i, '[Hiny) Fis, [HEBIFI) Jrik
LT T B AR, WRERIC BT 2 MRS, TR EEERE,
M 2BR T2 120 [ L L-UGMEL, 20OBE, #Y, E8),
MpEslr o TAWLBHT A C X, 1001, HERELEL L T1 204
BEEiigvAarak LUBET 7 7o —F #8080 0 3, - OBIERHE
EoWTOHMEOHERELH - (A2 L, BTV FENERFERECLALD
i, C.S. Ay A il Ll L 2RI CEBEICET oG TER, THE
FY R (P EsHER 447 | (institutional and functional analysis) 2% [ MEAH7.1
(commodity analysis) LHER LOLHN (WY, S5ICRICI2OFES
B BEL 2 P D oy S— A npul, THEMAERL, ~—vr7 17
CRIET S RIACHEE O A 1 2 4 T ORI, HENTEL,
ﬁﬁA@%ﬁﬁﬁv#tﬁﬁbfwbw,%naﬁvwvffvﬁ-vzfA
BT a6, TR SOFEENY, Th 62987 V28R, Thor IR
SERETRT SO TH 5™ LBRTV 2, ZOROERME<— 7T 1 7

35) HGRYAEROUEliz o T, flxiE, P, D. Converse, Elements of Markealing, 1930,
Rev. ed., 1935, p. 141; J. McCarthy, op. cit., p. 31 £ ¥,

36) C. S. Duncan, Marketing, 1920, p. 7.

37y P. D. Converse, Elemenis of Marketing, 1935, p. 161.
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HEOCHERDKERCOHRELFRLL T3 (H2 12 Charles F. Phillips™,
etk Jerome McCarthy™, 7p ¥4,

EEeEE v, MERFECGODR3EESD Y, T2 T
ROBRFALN TR THD S, 7 AV AOEREBMOXSic ¥
ER o THERHERSE {, FESRIEITERE AL VDC, 720 F
DEFFOE { ERBTh Y, ERNCTH L. Ly - THENTEERT—
ELSed@nTone. UL, SERHED 2T BRI,
H1 iz, DRI K OSBRI oW CoHMWEFL BT B2
i, Ty T g v —RR ORI B0 A E - ANTERSEE L o U T o JRBA S T E
BORMIZ SO TRIETC L 0F B, |

EEBOTRE  EEOEMBBE < -7 7 1 v OB, L0
Rz BT, TCREBRlRES D bbb (v iz, Paul H. Nystrom @
rmgmmmﬁofmmm@JM5uw%m%mﬁﬂaﬁm®&ET&€%ﬁ
THh -2 ATz T, 74 A - 2 SSEIEROE L Eimairo 2 fHE
RV TRHMOGCERNERE R - TV 2% 205 bEIERNAEONE T
WU BNTOBAETR, T/ PERRROBELR TE, 1850FLIK, Anolg
KU EEEEEGBENLTECw sk, Ly LEEERORRER & iz
AL, 1SSy OoREHBEIEAL (VBT E, MRBICHLCEEEELED
EEMIBEALTELILAENRIN, COMBEOELIZ DT, INFENE
DILMEHRIT 20T E 57, & L BREC O R/IERDIEREIC DT
RS TR E o e, BRICEEE A ORI T8 5 18404E ) & ANFERE D
BB LAED THE <, SRR O0ERTHE TS LITET/E - T
BoLPEEFELCLILTES. CNBECEEREATEERNM IR TLE

38y C. F. Phillips, Mavrketing, 1938, p. 39.

39) J. McCarthy, Basic Mavketing, 1960, p. 31.

40} Duddy and Revzan, Marketing, 1047 4 ¥ 3B TR - - BEFRS T3 (ef, p. 16 1),

41y Nystron, FEeonomics. of Retailing 13, 4745z Retail Stove Oberation +F L THIRENT
W,

42) FEOBEEMIIS FOTRe 20 TR ER, Ui, B4, A PHAEREI N B (dhid, po 69,
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PR E AT TH - 27 WKic, HHEPIENM (inside price) iTX
LRG| REEG] S oMLY S o o, BBEEEERMNCERTS
Tk, BRAEBEIERTSCL, MREFSTEIIL, EAEABUREMNEE
- UHAERYRESh 2 _ED L, BIUPRYRTRECETF LETS
B, REERBL TS, 5610 E7, SRR Rz L oz 55
FOBIETE D0 T & FFFNERS A LN, T QLR 6 10E MRS
AREOEBME & B ERIESED ThE ¢ BBL T EED —HBHE
S EHTE DY, WITPITHEEIC o T, BEECHESEFERL, BT,
FOUEREL 005 - dEE oLz 00T, BEEOPNFrAF A IE
WAL, Ly s ERECTNERIETEFAZ LN TERNEVIES
P b, BREHL Tk, AR EOHD~— 7 F 4 v F—BOBEI IR
Birb A VSRS, BERBCRY R [HESHE oREOLDIE
BUERLE S OFBEEER R, L Left LT, 7 1A e LR
R AR, MR L0 TH S

Fofty ) FEREOFENTES S L L ERES LT 5 Ot Horace Secrist®
@ Cost, Mevchandising Practice, Advertising, and Sales in Retail Distribution

of Clothing, 1921 ; Norris A. Brisco® o Principles of Retailing, 1927417 H

43 LA, DRECHEERE DTS £, 4 AR R AR, 1SACFE BN Lo/ EED S
+, 60913 IGEELAPR - BEEEE LU B L QL B THSE R B T B (bid., p.302). E T AL
| 2 AT H 3 Oshkosh O TEE DYFERIC 5 THE LR T hed, 305 d13%
DRE LSBT LTI oz, T 518005I0iE 100% T - 7o/ MBS, 5 FERIIT 7%
&L, 1088 & 5ic28%2%, 19108 Ciriz s 620 % HBENE LT3 (p. 307) 2
¥, BHE LAEIRORBRRIIE, LT E 2R E12%,. e iiiEle%, Flzs % A TOPEE %,
Bl 3 % R AETENIRBLE T TVE, &6 MoRERE T, BE RoEmEls

- 50—55%, BEAETEMIG, ARHLTI20%, Lio T s (p. 308f.), LaL, avA-
Al LAUE, SUEE EEE - CARELETIHREESBELCEC b TS (P D
Converse, The Beginmng of Mavketing Thought in the United States, 1959, p. 52),

) SENESE LT3 120803 b, EISEEEHER L CoBRER B L T s aiE,
174tz 4 & (Wystrom, of. cit, p. 37},

45) Horace Secrist (1BR1-10438) i3/ — AW = A X Y RECEHEFEMONETH - 72, W0
FIEOEEN BRSO LT 3 (Converse, bid., p. 63),
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