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JA & am O g AL (1)
W & %

I RERRLOAE

EEHROMFEIE O LB T D ThHA S . KFCREY2FHROEBK
T VY — i, k= AV FE OO & RS 20D
LD ETHolz, TOEEOCRBIT/ 27o DI RFICR T 2HEERETH -
fo BlAIL, Ao~ A HEAEAZETHE, 1911&c ] E. Hagerty iz o UJA
HIEE (principles of advertising) 23S &Y, Sk E— VA=V Y S
RE N K ORI & 25 ChE SN, BEMIEEL LTS L R
B 2, W0EFEED S FMOFEALOREETE I, e —F ) X AZEFRiC
WA L IRGROBENHESN, ThPEBCLTT7A27 1 v 7 | 2EED
kxiciEHENZ L S5z -2,

L L, REickid 2EHECHRER, KECESTIMEL Y e »2 DR
CIHEDLNTORL S TH D, T TIZIBBFEE» &, AFICHET 2 HEED
EERFI L3 EFErH bbb Tz, FlAE, 18524 Edwin T. Freeed-
ley's Practical Treatise on Business iy ~TlL, HfErl r—F . 1L —ov o v
DHEEHRT S 2 £, EEREEICAKT <& 2 a8 FEBRIRTVS L,
1865 £29n & 70 FEiz 2 iF €, George P. Rowell iz J - CE4T & N i e BidesE
Adveriisev's Gazetie Tix, BFEEIRLIKEDT 7= » Z8H U L Tui",
7, I888EDT HIS Ad6, KRECRENMELEL L (HECESZ TES

1) J. E. Hagerty, " Experiences of an Early Marketing Teacher ', Journal of Marketing,
Vol, I, No. 1, July 1936, p. 26. /5337 % & hizid, W. D. Scott, The Psychology of Advertising,
1908 AMER &N TV 3.

2) R. Bartels, The Development of Marketing Thomght, 1962, p. 31; G. B. Hotchkiss, An
Ouiling of Advertising, 1955, p. 60.

3) Frank G. Coolsen, “Pioneers in the Development of Advertising'’, fournal of
Muyketing, Vol. XII, No. 1, July 1947, p. 80
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g Printers’ Ink FEU w7 = VX o TR S & 54220 g AT O3
PEE LTI, 1871504 ¥V Az i+ 3 Henry Sampson, A Hisiory of
Advertising, DiFiz, 86 FD Quaini and Curious Advevtisements, §0 FE D
‘Nathaniel C. Fowler, About Advertising and Printing, p ¥H23H T3, =
\t1%2$tu,].A%m MacDonald, Swuscccessful Advertising. How to
Accomplish I, 0, TORCLEFPEFESCEBAT 2 2 L OLER,Hr
Nz, Ziid, 1910 FRICR Y 3 EE OLFFHPRO FRENEEIER
LT s, £z, BRI 2TFERALL UL, I 5V FRFOLETE
T# % Halow Gale 74v18954F1z, K& HEEE T oERjEC2-CEMER
ATEERC A0, EEFROBE OLEFMT A P EH o720 L
Twa% MEOX ) REFOWTE, FeLUbEag—, vATo
gk, EEEHOoEFRICET 205N T 0 THo. Linl, INLOEE
LR, 0B k1T B INERBL ORISR 72 X 5 THBY

T E&EREIOER

T, 20 tHiE@RIc B 2 MAEERTH L s KhEmd T 2l
Vi D SRR R A Kb s TV O TH S 3 s

NIRRT ORI, BRI T, EEEAOES - BT L - THK
ENRBEEAREERL TIMNEFR LR 2 TERMBEO B TH - 12
BRI, 2EMTBORTIEERLT22ENESE0ME, BELTH
BHEAEEI T 2HS0BETH- 2, 0EZTORBPETM, B2 2
wonl Th B,

Y, EFEERAIRBMICEY SEGIL2TAB &, KEDOEMS, Tadb
LELIRSEIERES T, MEERCTH - 2. FHCT DhIOIL/NERE
BEEELTEHANAHEERSETH - 22, TOEAMEE, 172 TIE L5

4) Gale OFEER I 1900221 On the Psychology of Advertising, L5 E X572k d
LhTe % (Ihid, p. 83),

5) 20HAILIEIOBEILE L A EREORER TH -4 (J. B. Hotchkiss, Milesiones of May-
keting, 1938, p. 507,
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LA (hand bill), KA K —ThHo k% L - TF oA ED THE
BTH -7 ETONEL DN, BEN, BMEmzioddnd, Bam
23 DTHY, BWEOER, B, RERSATOIEMEVEFEN 5
BETH-(, FROREFIIDETECMEES 2 3 WS DTN B
B, VCDIZ, BAREGE T AMANIKE Ch o720 FRAXOLATY
DT L= F BT, REEE s COBREMHFRGITLACSONAY -
722" Zh OO 1830 ICR T EBRL L Ui 6 Cvvize L L
10ffRIC A - THEIZHR « MRS ER LI U, BEREL L ToifEe 5
HTWED, RECEEEE PSS T2 2EPREOME L L Tofkitd
D o Tive Y BEva, 19 IERTRIE RO T, MRS E IR
T, EEESESPLTH 2L, FEESS /5 MFIEEICTE Ll - o,
MR EREAI E HETH ), WRECHTIEEIEEAY BIADA
T, IFEEALK T2 HERENEELSOTEIIREFE T - 12" EFRE
AOPEFRAEFEL LT, BEEX 130l 2, #lvw—r1 == ot &
PFARRICESY B, EFEFROEERBMVISERENSE LI E=
Ab o FY VTG BT, L s CEERERDEENOMKA Tz
{EDIEA~DEFRY, RECEEMNTROBRAEHREL Tz, A,
1873F LI A O by, EEEERI S REICTEMNEEERe LT
VoD Thb.,# L LT, FHBERO L DONP 0BHE, B 55T
B & OERIZ, BREAELOFITL BIAE, Tab5REMASZ BT
TLB T e THEZ, Jo2ERNEEOENDBREE, Horcis 1880 F

6) Hotchkiss, op. cit., p. 203,

7 ARR MRAROw—r 71 v /] 39— | HEZM MG AIE18E, 158K,

8) TAVACKTARHOFEG 1725 FE 24 1704 Fio TS L, M T 1729850 i3, Ben-
jamin Franklin iz ko T Gazette HRFTE 4, 19 HTETRC o TEEAR B RATH L Wi
(R. M. Hower, The History of an Advevtising Agency, 1949, p. 6; Fjzix S. W. Dunn,
Advestising, 19681, p. 19), FHEAFX VA FS XD :BEEARE SR Lt bR
(Hotchkiss, op. cit.,, p. 204), :

9) A, HESEfhoriz o Tid, 1o SR, BRI 18801010 iz i TE B L - 1z (Hotehkiss,
op, ¢it., p. 210; S. R. Hall, The Handbook of Salss Management, 1924, p, 65),

10) Donald T.. Kemmerer and J. C. Clyde, American Econowmic History, 1959, p. 277.
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ﬁﬁ‘6§ﬁ?ﬁéﬂfb‘f:l ITHEBY, RUKEENESORNDERLEOEE
RHEEETHE L b, BT 3BEFORBBL P - Lo EREEC
BHBLvkd™, Tofl, B B8, bR B B A, R
A E = Fawl— bR ECHEERECEVTY, 80 F, 5 90 FRIC T
TEXREFROLENRES LN X 5ol -, ¥ 50 1907 Finig» 0 =
=T ORBAEFEEOLENAEEBIEL T3, Lzt T, 2EHK
Hix, 19 fiEHEFK» 5 20 ﬁ?’ﬁﬂ%@)iﬁﬁ:f)\ﬁ(ﬁﬁﬁ Lizkabhn3d™, - ofER
B O RNTA TR SR BRI o 2.

Tiz, EEWEFORTCL - T BEEC» 2 2FEE2ZT-0oTELS
o B LICIRE MY, BREA, SEBREARCEGLL, MALREYSERE
HRRELLY, #2iz, ERBEEEMES, ALt b6L, Y1, HAX
1—rh, RERY —Fa v —& ¥R DHEBEICBITLLY, F3in, &
RIRETH - HERAG Y &, MEBEFEROBEREEFLCBITLL. &
442, AECERS, HEREARRFRO MBI L RENES, &, ZEMBEE
LY A ENEESAMEEORSEN - BBMWESZEL L. £5ic, AS
MWES, ZEPAECL2 LEROEEEY ~ECHBAZOTLIRMN L EN.
BREPHRTH 007 — DA BB - TEROTHBY, * T IcH
EHAH BN e oiiih: U oBEmr RS> b EFE N
BLIlmoaTENOTHEDB,

11) 1880 SR BEERQWAELL L (oEEDFRERHIEL L J E L &) T (L K
Johnson, Sales and Mavketing Management, 1957, p. 9; Dunn, op. cil., p. 231),

12) Hetchkiss, Milesiones, p. 211

13} Hotchkiss, op. cit, p. 218: F. L. Vanghan, Mavketing and Adveriising, 1928, p. 89.

14) Vaile, Grether and Cox, Markelang in the dmevican Economy, 1962, p. b

18) UrpoRdEe, EEREE coRIBERr L8 L AL LT, FbimA, BEYD
e AT —5—, HIFCREE, TotheRMBfmEL LG, RBES, EHFES,
EHMHEA, BEAC veF—n I B 50 T3 (Hower, op. oit, p. 9,

16) 1007 LR w2 EEL 0BT LA T0 3 HELH D (Vaile et al, op. cit, p. 5),

17 teaRE W [EEEFEH] B 129, 22—,

18) 1880 & 5 995 0 10 o FHEMHTH Iz DN 2 EERHT, 9.600 75 v, e 1057
Ritcit, 2253709 Fado@l, L Cvd (BRI NEERH] BMms e, 29 2—),

19) FHFEEOES = - RO BRIIHR 2 o -t 186FoFHcs s v v — -
FUAOER, 1800 AF v EHE TH D, ThID X o THEESEHIAIEK % o e
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w X EmiEeE

7~7%4Vﬁ@ﬁﬁﬂh$b1,A%tohf“ﬁt%iﬁﬁ&%bn;
FrRZ NG 2BEE L > ThkoTHS 5 b,

A%?ﬁ@iﬁk@ D3 EFE,rEHLDIUI U DR, Lt T=—F T4 ¥
F—BoOVEL VP LR H LN, Fo 1950 S£E Tz iy 130 L
LoXBATTEN T2 E0bh 3™, TS naXiiig, ~-»74 v
FDEDHEL VST THD. L L, KERORBICEMLAEHT
SRETENT LT L 8 & (id v BT, BRT AL,

BT 1920 £EX Tiz o (. AEmoEaric k - TEifwrsed, Walter
Dill Scott (1869—1955)*" @ The Theory and Practice of Advertising, 1903,

Thd. ABIE SO T DERDHL S IERL, 1908 Eic The Psychology
of Advertising & LURF S4viz, gy, TCI [EE&RE=RpgERE L
CRIBOEDL D[P FLCH Y, avas—A, 77— 0 FOEHEF %
WLDHEL DAL - TERNEEZHFMEN T2 HRTHZ™ v
BT v C kYR s —, RIFRICET B2 ABEEE SR
SRTOREETE S, FEORFEE—FTTOAE, LEYLEERIGERL
PENS T B0 ¥ B, U EERRAEL T ORI LETH D

200 Baxtels, op. ¢if., p. 46. it s 1947 fEiz Advertising Federation of America TfE & /X
BREBRic ki, 1,000 B Eo At E T B BV 9 T & T 3 (Hotohkiss, 0p. 6it., p. 60),

21) Walter Dill Scott 1, 1869 i I, BLESFRRAYEEO LD OMET A F R,
DEESANEEM, 7 — A7« R FVRFECER, ARFEQLAERENOMERE PEEL .
155> AMA OR# T3 National Asscciation of Advertising Teachers 1 [H&
FEREL . WOFET The Theory and Practice of Aduveviising, 1903 ; The Psychology
of Advertising, 1908, 10, 12, 21, 31 iz D. T. Howard iz X W eii]; Influencing Men in
Business, 1911, 19, 28; Insveasing Human Efficiency in Business, 1911, 12; Robert C. Co-
thier ¥ 33, Pevsonal Management, 23, 25, 31, 41, 49, 3 1d ed. with Sianley B, Mathewson
and William R. Spiegel; M. H. 5. Hayes }3t3, Science and Common Sense in Working
with Men, 1921 ; The Psychology of Public Speahing, 1907, 26.

22y S, W. Dunn, ddvertising, 1961,.p. 30,

23y P. D, Converse, The Beginnim ‘f)f Mavkeling Thowght in the United States, 1959, p. 26;
W. J. Taylor and R. T. Shaw, reketing, 1961, p. 320; F, E. Clark, Reading in Mar-
keting, 1924, p. 17.

243y ]. E. Hagerty, " Experiences of an Early Marketing Teacher ', Journal of Marketing,
Vol. I, No. 1, July 1936, p. 26; F. G, Coolsen, op. cit., p. 83 f,
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EEANEREE(ERE L2 EFNERFLBRZIIRDZOTH 5,
FOEMAM % 1903 S5 The Theory and Practice of Advewtisimg, O ohip
Tk, 3RS EOREELNED 108, RRAEOERER L2 0IZD & 20
BrOMETHS EER, 6 DORMEF LK. $1id, BxDEEED (A
&, vhbLEEHOFRTIRE, /L EFHMATFETEL eI itk o Tk
ELRd, LM THEEORE SLERASIRTB L, B2io, BRI,
BEPHEAY L THEBEI N TBEOREICEFT 5. 2, REPH
BVEBEHENR. F3io, AECFLo=zv 1 7ArEEALZ L, B
41, EEME (attention value)iy, EMDP S L& IKEL T3, FlL,
BT AONTOBIDPLMONTOALS D~IEAL Y, TR
ERBCAC k. H51, EHMERKECEEL T3, B6i, EE
BB -BREOBREREREL (3, FRIE FHEBEZAEEEoEM
L&t L Cnd, S0, 7941, 3 L, BEEREREOR
fFrEEorhidsbgy, EERL 0™, IhoA= e b3, BERE, B
BT LR L 2B, £z, BEFOLPR2ETH» T &
TEIL, 2, 1D0BEFIHENISLDILERIIHTER L, B
3, EHOMBEMHEECERCTELIRVA L, nEEHT T2,
Wiz, B 42D The Psychology of Advertising “Ci%, SO, RGfE & 54 (teling
and emotions), FEOEB~DOTR, Al BT, SROSF, THOME,
B, KEoAFSCL3HAMECRR KEXOMRER, ARAEDLE.
&, BHAEOEEHMPE, Mk o0 ToRME R LR T2
B, TATCLEYHGH T —EHEh {3, TOSBLEET~AERPETS L,
HTE2TWEDRIBIZOVTE, FNMHEME L AISHIWRL W L%
¥4 >0 Ebbinghouse #igHHigE#3IEEL2>0HML T 5, BiEo R
BN, SERE 2BHTH Y, TOBRLBIISECBEL, 2BE» 520450
fRicEN 2 &I, ROHMICEABBEI b REVL VI, BEIEROB

25) W. D. Scott, The Theory and Pvactice of Adveviising, 1903, pp. 16-33.



48 (440 ' o9k H5H
ERORSy, BSHORASEEISR A TH Y, EHo 1 RRICRERE N
Twé%@@ﬁhw—ﬁ%:Téawﬁ,L@¢%ﬁ®ﬁﬁiﬁ§Wﬁ<ﬁﬁ
¥ B Lidto(, 0 AMEES L5 T L EEHRO EOED TIEE
RERE L DL WISEMER ToRBITEE 3 L bk, A,y
MidooEAEBF S, H1id, OO T Tah2REDY S ANE,
B2, FR OE3E, FROVIEFMAFrOBERNHEERELEHELIEERTS
BEDX S A ER, B4, MEDARCHe Y LI EMELTRLEREART
WEEDL S A TH (ngemity) THBLEE, ©hLORAEELDRES
ko THBLTOA™, Wic S OB L Mo Tit, AMORKIES
EMBFECHADL L ONEMRRRE, Has#E (golden section) FHFEL T,
2 —DOHFHL, EEEEFEAL (023" BOAPFREZE Lv 17w+
DEBEIIA L TDEH, ATFAL L YIZOOTIRERAMNEL, HIZES
BORBERTIE, AMOKREICHA 2 LERHRE o0, PHNTTEARE &Y
AEE, REARE, TWEPITHEARE, HFRAREE(hunting instinet), ERRAFE, 2
BAE, HEMERAE HENBRERELIEEHT (b, KIEEL12HELT
Tik, FEoKRESII 3EAMECHE AEXOMER, AMAEOLE
FEHRFAENTO 5. RPICOVTE, TR M BECRRICE - T
HEINZNT, Ay » MEGlor <Y F » 24— VY RELYY, B
PHEEPEL{TREILEIEREL TV, oM, HEMEoFERLZY, &
%tﬂ%@%%ﬂ%m@%ﬁﬁ%@énfw BRENENER TN BY,
DAz y FOLBERES ﬁuf%&brinu fER o - HOF T %
BEHL, 2 e —RERBOEEE D o, ELMBL TR, #BERAOBONREL S

26) W. D. Scott, The Psychology of Advertising, 1908, 17, p. Tf. A kiR T TESLHE

) B RIE4SE, 15— T @B A,
27y Ibid., p. 221 ; M_EE, 34 2— LT,

28y Ibid., p, 1926.; [ B3, 277 <—:,

29) Fofir—aAvVic i, Azy POTETES Y F A+ OFE, HHTORY, WEME
DA 7O WRESE oMM E s LHEEME A XA FE@HEn T3 (Coolsen, op.
cit, p. 843,
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BHL T, AEHRUTEABORHEEBIAT. IORA= »y FOOEFEHEA
DTS NE O T 0% 1920 I 2 F CROBFHIREMEFMN L0
BN DIEETH - 2™, ' -

iz, 1906 ép'a;@; E. E Calkins®® )} R, Holden @33 Modern Aduvev—
tising H 7. MBI, Bz, ME FH BE BELELYoRE
Wt - F ORRME, R -8 sEn 32k, Z2iz, $ENA
B+ Y —vVOFEPEYHIT N BT L, H3I, BE~FD+—%
EEMREEOMES L 9 BEF LN T3 L, TH Y. fH ==y FOLE
LR N PR L LEMF L LU, H L. Hollingworth, Advertising and
Selling, 1913, K ¢f Henry F. Adams, Advertising and Iis Mental Law, 1916,
BHITBEHTER, DL, Vv I T —ADEFIR, BEORGT L
BEMITERL, BEOT7TE -V CRRBEONERICERLL, 78820
ERZE, ALE ) cOEFMRERAEERAL T, EEPERCFELLY, T0
WREERICHFHICRAL(FA T3 2B LIL T3, A7 x
CENER T P RSB ID3AMLEES L - FORELEEN T 2D,

KIZIWFRIZA D L, THIOLBENEERT, KECTEARZ B
Lk EEi R~ E L T s o, 11 #l0id, Herbert N. Casson, Ads
and Sales AT, BFEWEREPESHCERALISET2RS LA LNR
B, Hifo lRiEd 0. UL 2EEEMH~ O Er T RENEFE, P.

30) Tma v POFEIIAFY XQIU{%‘%@%PFIC b3 (H. Bridgewater, Ari of Making

Known, p. v, p. 12, p. 190, 2 FA Y TREHEN T3 (E. Leitherer, Geschichie der =

khandels-und-absalnwivischafilichen Litevatur, S. 182},

31) G, Schwartz, Scéence in Markeling, 1965, p. 50, k& - vii, L0 ToREHT
GEEEE, RREL, TV AR YTV AORBBOEEELCL o (EALEREFEA 0D
(Coolsen, op. sit, p. 8L 1),

32 FEarnest Elme Calkins(1868-2)it =5 = - # CEEREEFEE L T nERE ThH - /2.
62 1908 4F X D Hlc, R. Holden i RNAESIEE Y vy P EED L YV 1200 lbic
Wl Lo, RALIC IR S A e 2, L L, © B0 2RI BRI T - 72 &
B, ROBIER FOM, The Businass of Adwertising, 19156; Business the Civilizer, 1926,
1 & (Converse, op. cit, p. 30), '

33) E. E Calkins and R Holden, Modern Advertising, 1905, 16, p. 135, p. 160, Coolsen, op.
cit., p. B1; Bartels, op. cit, p. 48, Converse, o;b, cit., p. 30.

« 84) H. F. Adams, Advertising and Ifs Menial Laws, 1916, p YU if ; Bartels op. cit., p. 48.

35) Bartels, op. cil,, p. 48.
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T. Cherington, Advertising as a Business Force, 1913, CH 3 ﬁl%ai% L%
B—Ae A VI REDRERLFPERBLLLDTH D, FDBERINER €
F AMS) (business forcey { Lz &L 2 B B, b b, KEFECES
T 50ENPDROLD GRT OO TR, BEYVEERRIzKT 2T
REATHBE L FWML, EEFEIREFELC CHER CE S WMEREICR
CTIBE L, SRR RSN LHUE S L Lo TH B T NBER R R
B L NFEERRE kb CREM AT L, BUEEE o/ N ESEER 2 IER L T
4%, T OEFRICPEEE0LBHAEICL AR PEH~OER D OB AR
HEN Tz, HRBRIISCESICE - TEEEIN B 2 E2MERHs N
WO TH B, iz, J. L. Mahin, Advertising, Selling the Conswmey, 1914,
Th, BEHEt— VA<V 7 ERUCL I ICEES L, WARBRE AN
TBHOTHBH, FEIF/V—-FEdTE30TH Y, ABNRZLOTHD
E#Ez LN, 0 C, B0, E. E. Calkins and R. Holden, Business
of Advevtising, 1915, T, [L%iZ [FEEH (commercial foree) | L L CIEiE
En, BEEEOBESHEICE o, FIAE, ABEHEMAREATS S
L, ¥@x0R FOMBEMMELZ LT Cal, oA oMo
R VAL TEBZEAEPREBSN V3™, ool
BN D, KETROE AN DESNTEY &, SEEELL TOREERD
WA RECTRR L LTOMRBCBAL T2 b, L HEARH Lo
PRBEL T 2 0 L BRL TS, UL, S 6DEERROT 4 ES
~ R R EERGIENEL S LoD TR AR 122, '
7 Wiz 15 424z Harry Tipper™, Harry L. Hollingworth™, George Burten

36) Ibdd, p. 51; Converse, op. cif, p. 44

370 Johnr Lee Mahin, Advertising, Selling the Consumey, 1914, 16, p. 25.

38) Converse, op. rcif,, p. 31£.; Bartels, ap. cit. p. 51

39) @Flaif Mahin, op. cit, p. 78 £, p. 2074

40} General Motors Export Company D+ — LA w53 % —, The Association of Na-
tional Advertisers ® &%, L

A1) =P Y ETREOLRFOHESE,



JEERD L (1) (447) 51
Hotchkiss™® and Frank Alvah Parsons™, 4 A ®3k3E Advertising, 1915,
ATz, KEBiZ, S—F200k -0, JKEOLIER, HNRY, 3,
BEERCHEAUE NS T 548483 5, B2 0HRERRROBAL SHEEH
REEOBME~OWRABTERTEFELCEASNLTVE™, 20X
MERTE, 1, BEINLCARDBESFADONLELTTRL, [AF 0
7 4 ©F (the force of publicity) | » L CHEBENLCWE &, B2, A
HofiEE 32, Tadh, B (entrely kLT, (B3 (missionary) L
LU, BREMERELIEERL, Bficl o (~—r 74 v/ OF T T2BH
AR LR T3 2 L 2HEL TR, 3, IKEEBAO,> 3
AT AW L VP T20LicX -0, ERABPERT2 L&A
T3, Hai, EEOHESLT -V OSHEFERL T2, Esiz,
F¢#vv&~vmomf%#%aﬁﬁﬁkcabnfwéﬂ Lanl, =
—mOERLLEEMEA S LT E D ANLN, DERRERE 2 LB
'@)ﬁkﬁ%‘ALTL‘ 2™, B U H. W. Hess, Productive Advertising, 1915,
CH, DB, TR Y 7 7, RERARE, BENEELLIZ 20T s
LENTV A, it 15 F 0, ot S. R Hall, Wreiting an Advertisement ;
G. French, Advertising, The Social and Econoinic Problem 1Y & & 51,
FLrVFOEETR, E50REPIENEErRL LN L Sith s Ty
B '
16 Ficid, *Henry . Adams, Advertising and Its Menial Laws, 8T

IL

B, RAEEAR y b, AF—F, RV VI TR E DR %%lwtmmafé

L 42) = a—F - ZREEOE UK RFEEDEE,
43) = a-—-=—7 RE0 Fine and Applied Art FfRo MR,
44) .Ba.rtels op. cit., p. 49
45) Tipper et al., Advertising ;| lis Principles and Practices, 1915, 20, 25, p. 7.
46) Ibid, p. {1
47y Ibid., p, 15
48) T4 S—L RREDPHEME LTHHEREEER T 2L EhE A7 Vv T A hEhE
S5 (Ibid, p. 88 K. p. 901,
48y Ioid., p. 43 M., p. 6L f.
50y IPdd, p. 90,
B1) Bartels, op. c¢it, p. 51,
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54, EROIEEOEERFAHMIBE L UEEOMERER RS, AERE
Lid, Taibflie s 6T S HE0TEHE R L) X 5 o, AANEF
67, AEOMFICS - TBAZRBLL I ETHAAZ RSNV —F D%
NP CHz EHTEL QOB CORETRAT V7 —REWEREEOM
ADONEE LK NREI & 10 2. 8R1C 17 FFi0id, Herbert K. DeBower,
Advertising Principles H T3, BEEE, 81 ﬁ:, 10 Ao fib oo 2 & fE
UX S LEEMHEOIEB»rER N, ASEEFN R e /U200 TGl
E5ELTOB. #210, REOEBIEC, SRR, HEoREOWE, AR
Bt BT L IR 0PI, R AT D RS T A A B A To R Lubh
Ho EHEI MO TESEH T 2EMFRICERL L™, TOM, 185
12k, E. H. Kastor, Advertising™; 7. B, Opydycke, Adveriising and Selling
Practice, 19 481z, ]J. W. Sanger, Advertising DMethods in Chile, Peru, and
Bolivia, 20 i TH U £ Sanger ¢ Adverlising Metheds wn  Avgentina, Urn-
guay, and Brazil, 7p EAEOREEFROFRI M C0d, i, MREET
i, Tz J. A. MacDonald, Successful Retail Advertising, 1913, 23H4-C
Wizt NEREROEESTEEII L3020 FRC A TrLD I ETH
Bo £, BEEOCTOEMREF L HE U, FHASCE, G H E
Hawkins, Newspaper Adveriising, 1914, EHAETld C. A, MacFarlane,
Principles and Practice of Divest Adwevhising, 1916 $ZEhH -T2, & 3
B, 1900 2 6 W0 F 1 TOBEERORBIL, —FAXE05 L i,
1B THEHIEE O LDESEMBFRAR L ), B 2RETE, BE S @M.
Eicor 28BS 00 L0 ) ATESOREMEGIRE LY, A, A
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