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[~—¥r T4 -ave7 ]

#OMF Wk
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PERHITE T~ —r 71 v VEHOERN, TLTy—7 71 7l
T ARMBEEMOBRB L, #E7 2 ) 7 EEREICBEEZORERIFN L k-
TV%. T, HOFRE & IRAFLLL, BESELEBL IS5 ETHR
WTWB, v—4 T 1 o 2B, 7 LCEEEND, RIEWRWEHRIE T~—7
F4 7 -2yt 7 ] (marketing concept) OEREER UGS, BEEE
EVH) T =TT 4 AITOCT ORISR, 195072 A TO [w—
TTAvT - e T M L EREGCIRERYELTES L Vo TX
W

950\ T [w—4FF 12 - a7 ] & FROETREX
NARFRGCLUERLG Y L0, BEELRG LEBRO DI CIHETRICHER
SHEHIHATRTH " TSR L 3Tbhdliicv—%
TAYTOHVFOERLD CHBBHLMLL, v —rF 1 o 7EHEGD
F—2HERMIT R » e NIIN—Z & 24 (D, Harlberstam) @ [« 7 1

D #FHSk ERNOR - <-4 5 1 o] [FCH, 20034, B,

2} R. Bartels, The Development of Marketing Thought, 1962, pp. 180-183, pp. 212-215. 7{— 7
W Lk OIS0 ~604 % [FIESILEME) EMEL TS Fhik. v—7 71 v 7Tl
THHROERBLRLEEH7: LWEEE Vb 3E [EINMHEEE] (managerial
approach) PHEFH LA EICFEH LTOMECH 7. FANER TV BID, A 05— 0
(W. Alderson) DEALIFEE, w—4F 107 39 7R, T=5F4r7 - a47},
b—=F =571 7RESHB.
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77 4 =X (the Fifties)] R EITH BB X2, 20 MEHOKBEDOES
B, R IR ERT, 72 ) IR FOEELRE LA THY,
RRHEH R T AR DL OFHMR T A 2A0BH L, $XL
(=774 /DT HY, TOZLORMY~Y—rF 1 ¥ - art7
FDIIETE ST DTH B,

L960EMRITEVWTHEL S [—rF vy -ave7 ] BELDv—#
T4 v FERIIOVCER LT 5 AEHEHOEERN 7 + 2 MR- S,
TOREFERTHL S,

O R¥YIrORBE [~—F T4 -aveT i BEED=—X
RV A Y RBREED IV REOHFFROLDORFEN, HAMIEL{LTSH
HEVIRBHETHB P L LT, MEO=-—XDOEH - MEHLE~—7
FAYT - arbe T FORLE L,

@ 7v—ta—¥YrOlfE [v—4 5127 3 €7 OFTOYESE
X HBNTOLLR B IRERELBHOTHEEIZS LTk zb, »
D, A2 ATINLOFERELHATHLD L LEREELFTTEILTH
5, (TBE) v—4 7173 k7l £EOHLWEEEREINE
BO=Z—ZXLy 4 v 7IES LobE UiThbhhiER 53, 000, 3
RNCOZT =774 7 EBHFI-AOEREOTTHA - EH Ik bR
L, F709ANTORELH I THOPRELBELEE L VIHELS L v 77
FYX IO PCTHESHRERL RV LY RIRBEZEORRTLE ) L
Z OB BAE LM (customer orientation) LFIFENIC I E, v — 7 5 4
v TSRO R ER L T B,

@ TbrI—R[w—FrFisry a7 M NEOHALLITEE
DEFPONEST S, ThIIBEFMEOAEIC X v AL ERL, Ha3Ihi,
ER = T4 7O I AL > TIOEMYERTS " & v—

3) W.I. Stanton, Fundamentals of Marketing, 1964, p. 11.
4) H. Lazo and A. Corhin, Management in Marketing, 1961, pp. 20-21.
5) P. Kotler, Marketing Management, 1967. pp. 6-11.
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Fravy - are7 b 0O3EE Thbd [HERE] CRAELREHKER
BT B, 0, ~v BRI 3 EWREIERHT 5, MEIIABRLIE, 2t
T —h [RE ML 8 CCOFEER] LT H0I LT, ik [F)
WEIN == 74 > 7P RMHRTHED L BHESD D,
DI T4 TR TFETD [v—FF1 0 - a0t 7
MOREBET AVATHYI L, Lk L, BRSPS RTLII, =774
VYOI EEEFT AU B TOIORRE L H20ULAMNETHE", K
== 7EAR, [AREREBECETIELOEEGSVDED LEFHEES
THHILL o THBEIND LI o RIEHIIWLI ZEETERVD,
=T 4 TEGPIBWEROPELLE I RKEROMIZELLZ LD E
LHTHBH L, [=—7r 74 > ZIZRTHHHF] & LTREERC
LBNHHE, Thic X 2 REREFTEOLRTADESR, SEMRLEL T
Yadtne T3 FOHERELTFTCB. Fr o -k EREERCE]
ORYOBE BV CA~NOM TS, BE~NORFRSHHFHShicL W
SERMRETERILL, SUKOhDD EAEELELRILE LDHAOR,
FRIZZDERE -l - v F VA PADZDONIREThH -2 LERL.
TANADEEZEOFTHOBEERUTOMEY THBY, ¥,va, BY), WHEE
WAt R EED Ty § — & ¥y o 7V, ARMLEEDZ Y 4 7 M,
B SR A CISS0ERICEEN R BFEMAEL S h, A¥EXTHILTHLD
BEAEDITC TOREESERToe v, Bl (LEROMI - #lzi

6) M. L. Bell, Marketing : Concepts and Strategy. 1966, p. 14.

7)  G. Porter and H. C. Livesay, Merchants and Manufacturers: Studies in the Changing Struc-
ture of Nineteenth-Century Marketing, 1971, (181 - DB - FBEAN [EEE S8 L8
TR~ — 7 7 4 2 7OWTE—] YAV T HE, 1983%.) HBH.

8)  Ibid, p. 228. (FIR203~— ).,

9) A.D. Chandler, Jr., Scale and Scope: The Dynamics of Industrial Capitalism, 1990, p. 8. (%
Wi - NDEME - TRERE - EAMANS T AETFR - O —RR 25— -7V A3
71 A, 19934F. T <—U),

10)  Ihid, pp. 62-71 (FILER MB35 7 A VP ELCLTIRELELTROBMTEN] (£
E'_ PGS tf"‘uu] 49-57 R =),
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Lo T bhpEREHERETY, AR I yOy v F—tRENS
O IRFERER 2 N THEIE LEE OE G2 ML, RERMO v —
1y 2R T F v F e A X T — 7 —HIERRA L UNMEE 2 AL L7,
R HERMEFEOL I by - s 4T 54 9%, FraFh - Fro
VarLYAY—#, BEOA—RA vy - a¥y il SR, L
TEMEBEOBTEER 2L LT ol $70, BRBMERT L BEHKZ
MEZ L, & HITRI900FE AT N BEGEF S 2RI L., SO X5 ko
Z4OM%IZS B SO0, 19HRE T 520 AT T TERMIZ, £<
OEFCREEEIC I ZEMEEREVERRIEE LTRBESAIOTH S,

IO, v T4y OESRELSNELSE, OREELCEORSR L
ERbBRThHo X ERL T 5,

DL BEFTHOEMINE LT (=771 v 7] L) BRHKRF
WRDITHRAT RO R0MAFMETSH 5", 191550 [LEIL SRS
44| (National Association of Teachers of Advertising) 7&K 3 #1, 1924
Tz [&E=—4r 74 v 7 [LERBMEFS] (National Association of
Teachers of Marketing and Advertising) 12, 19334EI12i&D\ic [&fl~—4
T4 v THEBEESS] (National Association of Marketing Teachers) ZFH#
Shic. EBRLEZINOEIZ (72 - <w—r 74 ¥ 7HKR] (American
Marketing Society) %4 L, 1937FEIZBMBAFILARL (720 -
v =4 F 1 v %L | (American Marketing Association) B S5iZ\W
72",

T, ARoRER, EEEMERLIC, RO XD RBESEED

[R=FF4 7 -7 ] 5 ThUHO, =—7r7 1 v 7RI s
FTHETIZEVTR, DI IMESHLR T DOh, Winh o 7o,

1) I YREREDT 2 HOERFETE, 2000MHE T [E] v #EBIRE X
h, Fok (HREOS—Fr74 7] [v—r7+ 78] [BREW~-r7127) bvo
1oL N SN/, R Bartels, The History of Marketing Thought, 1962, pp. 30-33.

12} Ibid, p. 38.
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ThEMLDEH 5. DTTR, BAIKEOw—7 71 v 7E3HTIZET5
FATHF A" 2 BEIZ, N F 95— (RS Butler), ©s— (A W. Shaw), 7
7—7% (F.E. Clark), &7 4 b (P.White) D% —4F4 ¥ 7k s b biF
=474 I LT - ATlic T b hic iR ic k1T s, MEE
BEHlLe L [v—4 F1 273,27 ] OEBSFICOWTERET
YAl

M R-S-/NpTF—

/¥F7— (RS Butler) &, [702785— 7, F - ¥v 7V TORD
FERFLIC RO Z L R RE I, Thbb, WEHEY kD 5 HEEFE,
=W AT RINRER D, BMEICIRE R A L2 UCHGER I 2 3
THLUMIZ, £ OMEELERL, BELARThZRbRVEVIZETH
5.] [HEHPLEEHOOSBITHN L TUEL 7] £V ET, ¥4
BMELOTERE LT [v—4 71 v 7iifiE] (Marketing Methods) &9
BT 4 AT Yy REREERAHAIE & LTS LR A IR
BLI LT3, ZLTEZEORDNT [v—Fr 71 v 7ERHELVOH
R, BOEIC RS XD OIERMINETATESL] LRAELT5Y,
COXHT, NPT REEFEEICLIZERLHGE (B¥) 2 X TEmSH
BATRELRVCERTOFRBICH &M EDTBLELEL, [v—4
F4rT] LEFFIOTHE,

T, BOCRTIZIThhBRELE L LT — P QR THS S
Mo NI =Rk [WEIEE] (trade factors) &84T, (1) Bistsh 5

13) 20MAWMEHOY— 77 ¢ v YTRHBEOEHICHT B 4 AT Fro@Eb ThH 5.,
ZHiE [v—45 74 70Ol ALY+ BFE 19714, 58 [R5 71 v VEORK
T A NY T HE, 19754, GHEXE [T~ — 77 1~ ZOWE] rhysER. 19884,
KiBHY [~—4r 7+ » FHOE] TAEE, 1990%, BIHER [PA0r == 7427
BT v — T 4 o MGG ONINEE] A BIE, 19994F.
14)  Bartels, op. cit., p. 225.
15) R.S. Butler, Marketing Methods, 1917, p. 5.
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NEFRITOVT, (2) FEAD L HOHBITOWT, 3) BE LWHHICHLEY
DHE O3 DRBHLLY.

39, B0 [HEOWE] Ko TE, F7=0V- 7R+, BEOX—
IR, AESERL BTV D, SO, T—F T4 v IR
AT v AVOMEL Y, BAFTHEHRE LTEDHITFL L) LD
BHERSTEDLNE L, PRGHOFHMM [ ) 23] OBATHI > THE
BRI R 4 0K L ORGSO R AT -7 9 L5 1T, BEENOHN
HEOHF LRI TS,

F20 [MTHOME] o0 T, 29 [RIfROBmML, ML, EiT.
FEIIPHLEX DAL o TS S Y LBEOERLTS L ERL
TWwh. #OLT, AHHEDAR M » e LT [T EZEEL TV 50 HT.
WHEREIZEATV 2097 (B, b, Fih, EwEdL», R
Bhine), THHRE Schson?] (a—n ok, BRH, £END,
EREsh), [VCoMBRERShs~&H 2] (FHiky), BAKEDOLS
iibhah?] WEBIBIZOWT F1—79—0bLBATEZON A—
=D OLHBHATLION, 2LV bRFEHTEONRRE), [ERIHVD
B BT <Ey? ] [MTBEEELTW300?, ThidHmhLTw50
22 LS HHBETHOSEELNEL T, 281, [THRLE
EOILE) X HfloTS = 7R b a, [HFOME] L LT [#HEE
BORMHBRE | [BNEREORMNTE—r 7+ > 7ifk] ORELRHIZEL,
OB L LT sl 2.

SOEHIT, N7 =R RRD SRR L EFE TS L hH
W OREN R = T4 TR ERT DI ELRRETHL LIEHLT
16) 1bid., p. 25.

17) W3R [7 A0 % - v—F 74 v FREF5E

G, 19999, 26-30~— 3,

I18) Butler, op. cit., p. 243.

19)  Ibid, pp. 244-255.
20)  Ibid., pp. 255-259.
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KO, TIEEERRDLbR TV S,

%30 [HBIHRET B HE] 2OV TOEE THEIF + 2 VORER] &
LTEHIFLhTh3. F v 2 VERESFEOHRTE, Fr i ¥4 7E8R
RO TEE - LT ITBH LERD [Fx A VOREIEHER] THY
%h%%MEmLf@mnrﬁ—f%of”:ﬁﬁ%ﬁuléﬁ%«®@ﬁﬁ
EAZDWT, (DIHBRE~OE BN, QUVNEEE~OBEHERFE, 3V a -
(HIEER) ~OBEBEBGE, WU A~NOEREN:E, D42 HFT, <
LIZHA L ) = a YRFIFELFLTCB?. Iv—F 71 ¥ 7 LE]
O RIRIE, DTS, Fo— v R b7, BERTES, PoEHICIH
EEEOSERERY), Jan—, FTIAN=F 7T F, FLTOHBBEA
OLFIRIRE LS X 54T, FBBEORRIIIZHTHR TS, DI &k
TR L B T B P AONBESOERLERLALT, Frav - Y47
RIRMBEER LB LSO~ —r 71 v VLT 2 EHATOFTE - &
AHETRERECH - D EETIEL T B, '

Pk, NE5—0Wdlid~—r 71 FEOCETHORELLTCELRTE
h, EhOTERNRERRN~—r 74 v 7HTHBEWRD, NFT—),
RAZEME S BEICOWTR, THONRTCOMBESH, RinDif%
FUEAN - FAMELI XD, MRBFLEET L I L ERFEPILEIEL
DANFHEEL LB ST 7, LEFHCEEIICIGUE, Zhbl bzl
Fr VAL O KERMBCTHB LATCHHDTHS,

nr A-W-g—

Va—le—4 74y ZHROTHE LTREDITLR TV S5, ThiX12
FAIZHL (== 74 » 7T 5ETOHME] (Some Problems in Mar-

21y RIGACE ThHMBEAQHRE F v 20 - & 4 TOBRILE) LT - WISEHHER (-
FE A4y Fed N FHESRSR] PREEFL 19904) 10-11R- 2D,

22) Butler, op. cit., pp. 263-264.

23) XY IHRMi~—4 71 » 7 O] PREFTE, 19884, 41-42R— 7,
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ket Distribution) % MiFE Quarterly Journal of Economics ITEEEL, v— 4
F 4 ZIRODWTOREN TR L FERELFRLNLTHS S . TRbD,
KBTI BWT, BHHFITIN T TRERIZE LDWTHR PERERIToCELT

nED, b ERSNEME S - TREICI iR LR TV B,

0BT A T— (FW. Taylor) © [REENEHEE™ 2HEAL, <—7

F4 v IEBITAEMIZERL, REOSEHICRSTHEBLEERTEAE

FEEFERLAY,

D, SEFEHOERKNEERTHS [#E] (motion) BEMIZL T,
FPOEMEORREL LS B EERSE), QRROBFTETELZY— 771
v UEE), BEERLIUT—r T 1 v XiEE R - Wi d 2R EES),
DIZAE LT, FLT, EEGEY, - B - BEICET I THE TS
9 v Mgy, GUBEL - BEEE - ALERICRO B {EE B O 2 DI T S, SO
S P ERELGCOIBEAE - T 1 v VB REFHICLEH TS, o
FLTC, w—4 T4y FEIE oLy I hic, ¥F. v—4r 71>
ZiEENE, FEALEEE L WHEEO 2 DI hE, ThTthid, &
GIZITHL - B - BT A TS o NGB T - BT - HURICHE9 5
BRI T LRI,

24} A.W. Shaw, Some Problems in Market Distribution, 1951, p. 1. ((REEHERE - AKIEFHIER [
A OLTFOMMA] WRE, 19754, 1 ~x—V), &gk, WF, FIAEHOHRITOVCR
Bl - THEEMBMALR T 5,

25) FW. 74 7—, LEFB—FE TR0kl EREREMMEE, 1969, *5M. 74
57—}, FHEOMEEIT OV COMMIE, SEFRCS Lo, Bl R B Em Iz
LRl 5 W B THEREL, thi [FEngml LERLL, Jhix, 48
BETOESMOTHEL LT T3RETILETL T, IFRECETEFz -V AT -
TERYAY MRETHEERIL VB,

26)  A.W. Shaw, An Approach to Business Problems, 1916, p. 6. B, ¥ 1 — 5§ FaE k%
WG HECHATHE L INF A T —OMMERELELL) L LML TV-% Gl
BB, 58— ). W, Lo - OHENFREOMMI_EEEFLOLEL,  HFT
[Rbgm e L A ) = &3¢ THEHERY A k) O LTHBL, =— 774 v 7itd
B L8, Bl Ce—5 7 1 » ki 58RI b Tl », ERizafetET
BV TREEMARIIRL A OVAMZEEEF LI ERRFLH TS (B, W

#. BIN—-Y),
27)  A. W. Shaw, Some Problems in Market Distribution, pp. 9-10. (JEE5 -6 ~— ),
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SITCERTREGT—F T 1 o JER RO BE) T BT WSS
BERBLT, FEABERL LTEHLATVWHHTHS. v a— & [EEA
EHEGEEEICES YL TUTbI D, ZOWEO KL, Haidd 58
Ryl L, BATEHRAS L) kififgiRel, 2oRmEATIEL
DIVERENZITI) LI OWTD 71 F 7R EHBRCmETS oL
Thd.J" &, TEAGHHOERLYFHLTV-%, 2FY, =—F 747
Lk, WRLBEFETER, HRENE Y RICRS L) IZEIRI, B,
#, FOE— 3 o ET328THBEYa—RELAIOTHY, T ZITH
EEMPRE IR TS,

DY 7 — RFFEAEE BT A NERINCED T 5. 1 OE¥ERE)
DEFETHLFEM LR, OB (Wil s7477] THY, [HHmic
a7 47 TREEAEOEM L LTaRTILR, RERCE>TION
HEARATH DI TR TCELHOERALECH S, KHFEZHFLV-LOT,
FRZLEVCEBIGEH XS, Lo L, REHFEOEEIZZOMESEEHTE
BrELTB, JOBER, WHii, bivbhOEi s~ T Btk
Fh, kWL, WHICHTLT7T4 77, BER, hREBEAL L CREER
DRI T AHLE THEFHATIHALL Y E 0 foREG EFR DI,
LEPEHY BRI — VAR, L M AL THE ™ s — BT
3, oW, [EHCETE7177] ERIAEA v 2—JThD,
SHMNTIEFEST 7 MTHDOBE L ELLRD . o — 1, BEAMEIC
biroTEY, HELILFRTHIHSE T 7 bEMEILT, Thizd &
WTR—F T4 SRS Y BRI ARETHRLEALOTHS. ThiZSH
WEEETEMDOT AT AL b - FULATEDRLR,

22 OEEFGOERTHLAMUIZOVWT, La—EA—F—IZE>TOH
Sz B 7 A4 77 O{mERE=HEAN L L TE ST (D) HREBA,

28) A.W.Shaw. Some Problems in Market Distribution, p. 11. (BFRiR 7 ~— ¥)a
297 A.W. Shaw. An Approach to Business Problems, pp. 132-133.
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(2) 2 —H—DEFEH, Q) ILED 3OS B LML BEBEAILDWT
X, Db oSEYSHTTLZOWBRENYHRL TW5, FRiEH 7 7o —7F
A LITHHTLT, AL RSO EMNEZT EDLNS I LT
FORMPMET LA S E XL PIT LAY, REY a —ZPHEADIREIZD
WTOREIETR O RO THS I h. ¥ 2 — & [k, RERRISU
HHOBGZEBIZL - THIFICRBEL TV 5, EERELEREICEWTE
BEAHEE LS. LEHBLT, WERBOREEYa I =r—2Ya 0
BORERRESN L TEE LOBRRBICENTRELLTRLLOTS
5%, JLED < 2 n i, SRR EERE~OREOLDIZIThRI I
WELA,

DEIL, A—H—OWFEIIOVTE LY, TOkd LFERRAREE
ANDOWEIZETET A F T OERE, ThbbRIEHETHS LIRREL, 21—
h—SRTFERIE L KT 5 - 00R L5 2 DDOFE L LT, HENTRLILE
OHENEMEMIZFA L TH B Z LA MA LT 5%,

3SHELOOWMTH DL EIIDWTX, HILWIEEIRITS Y, HEIEALT
WEBY, BERERTHDIILEAEELTEELRVEWVS, TLTTI ¥
DILERERL, BEZLIEmOENIZE o ULEVRR L/ L6H
LT3, L@V, BERTTEGZHEEEMRTELV.0T, PEEA
BIOEFRAONE, bL-fiEs LULLRMESTIOhE, 612, §
FEIEORE L LTOIRER, 3 20FERMEER T L LT, (1) HEZ
BHERAEE @ WHBECRESRIATVREVEE, 3) HEERNREEY
i L,

IITHEHIhSOR, PEEOEE L XA 5 2 & T, AL RGER

30) A W. Shaw. Some Problems in Market Distribution, p. 13. (FBiR 8 X~ ).
31)  Tbid, pp. 76-88. (FIFH49-37~— ).
32)  Ibid., pp. 98-99. (FERR63-64~—<).
33)  1bid., pp. 88-90. (HFR57-58— V).
34)  Ibid, pp. M-96. (FBR38-62~— ),
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EERBEMICETE 7 A F 72 E L CEERE Y BT 28 L LB
Dl ETH B,

FIDHEFYOEXRTLLHEME X TEM LBELABLKEMNT S S
EIMEEREHRTVEOT, ThAKREL TRV AV PE2EKRLTVS
I EALND, BRI, TORDITKOLNDIBELERLTE Y,
[ Tilitgakas ) THFER ORI, MAdb] 03 2h%FHhT
VB, 10 [HESH] 2oV, v — KNSR, BRiENL L0
KRMFERBIT S LW THB LRI RETH D, £ L THIERRRE 2 R X
BB AESELE- T B EHMTEY, 0l L RWHIENOREL T
niCHie Lice—7 71 v Z7OBREVIBALRME LTV,

20 [MfgRE) 1IK2oWTd, ¥ — i [EBRMBIE] MEHcEr T
EBTEMR T — 5| b 20 DLk TiET 5, LOMRAEHALT, o
E HREFNH SRR I L TEE LWl ARMERRETH L TES L
Fo9%e TLT, RENSRHTE 2 — KM RMHEERE L LT [(1) dislg L
TTOHEE. (2) TiHitE oS, () Mgl L TolRE] © 3 D&%
TB", (DB M COBRTTE, KMEIRITIC X 578 RRE D X3
HEETHD, COBRLEYTRESRMIzb > TERT LD th
YAHRLTHREUBLEFLEVIY, ZHIEKE—%— (ME. Porter) OF D
(2R b =4 =2y THEE? ST 5, QMBI TORTERE, (4
CEMSEPNIIZE T A I0EESEO R T 5 b » & SFFBAYREGR] T

35)  Ibid,p. 9. (FERR 6 =—).

36)  Ibid. pp. 100-119. (FFiR65-78%-- ), A. W. Shaw, An Approach to Business Problems, 1916,
p. 219

37)  A.W. Shaw, Some Problems in Market Distribution, pp. 100-101. (FiR65~— ).

38) KB [~— 574 > rEHREE] FLE, 19874F, 60— S B,

39)  A.W.Shaw, Some Iroblems in Market Distribution, pp. 117-119 (JFE76-78~— ) .

40)  Ibid. p. 52. (FHAR34~—2) .

41)  Ibid, p. 52. (FRERB4NR—= ),

42) M.E. Porter, Competitive Strategy, 1980, pp. 35-37. (tiggss - chab B - IREELRER (8550
WmE] ¥4 v T Fil, 19824F, 56-59%— ).,
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Ho, [—HEEBROT—5 7 1 v 7L 25N BMiHEE] THELE
W CRITR, B VT VI HEREE AT A 12 & o TliAE S 2 R, R
DK - BEROML - RO LEE KT HEOE (B, SKMEE d&53h
AL, REEIMLIZE - THBEETOBRGETES 2 ThE § B o EG05E
EFEREANLL S ECIBER B, BPESE) d&Fh T3, Q)difk gLl
ETolRFER, TBAGHHEICE T2 5 MR MIEER] THo, (AR
FELZRAEEITET OBRYRAT L itk -7] £FHY, ok
FUFEIZTBON, FPL—Fv—2bb— Fir—LAOFHIZX 2 RaERL
Thb., ¥a—DBHREIH LS DOENY225H 5 [HBHEL ETolR
Fol LW HMBEREE, SHMRMETEILIAD7 7 FORMEIZL - T
B BMENBEPMETHD, v— 471 v 7P CHTEEWREREDS
BILBIDTHBIEAIDI LB ibng,

Ya—REEREOKEE LT, BHBEA A—»—-0OWKER, LE03D
EHIFTRY, Tho [0 ER dlatbhe] 2HE30RETHD L
BT 5. v a— & ZOMEPWHIERTHSY, SEEEHEST, 10
DRy FIZERS D BT 5. HESHEICS, BRNHEHREIZE
TIRZBZOTHEDL, ThThOoHHREZBEHRBARZ50TH-
T, Lich o THRFEHRBEOMA SO RE S HERNBEIZRE0THE", W
BOBMITIIC LR O BN - HlAEbenRIEELRRPETHI L
5 v a—DRHEE SHIERTEY— 45T 407 390 R (=4 T4
BEBEROHKE) 2ERT S,

CDXHITY s —DFFFIE. v—Fr T4y EEPEEABL LTEL A,
FOHDITEY, BMTAFTTY—4, 74 2 7 EGEIEcE ) — VL, BIEH

43) A W. Shaw. Some Problems in Market Distribution, p. 54. (FBiR35~— ).
44)  Ibid., pp. 55-56. (FEER36~— ),

45)  Ibid, p. 57. (FRER37T~— ).

46)  1bid., pp. 102-104. (FRER66-67=— ),

47) ERE, NiEE. 82~-—Y,
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v THEHOELEDE R, ThoOERREYHECREBR TR 7—
& P EERIZ %to(ﬂ+%bﬁz&ﬁ?«%f%étu7mﬁ%ﬁof%
[w—tr7to7 - are7 ] BERBLLZNEXTTIRLTV3 I Ehb
b, S va—RBRe—F74 rrHOTHEICAEIH LY,

IV F-E-75—7

AETRY LFREIO—-F 74 v 7TREIRS 9— 2 (FE Clark) T
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